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USED CAR SALES INCREASE IN 4 CITIES 


Ayres Sees Slight Gains | 
In Automobile Industry 
Output, Sales Next Year 


Trend Will Be Upward, but Progress Will Be Slow. 


Forecaster 


Prominent 





Tells 


Cleveland Business Men 


LEVELAND, Dec. 9.—‘“ All in all it seems unlikely that | 
the automobile industry will be able to sell many more | 


cars in 1931 than it has in 193 


9 


said Col. Leonard P. Ayres, 


famous business forecaster and vice-president of the C lice. | 


land Trust Company, in his 


annual forecast made today | 


before the Cleveland Chamber of Commerce meeting in the | 


Hotel Winton. Col. 


recovery in 1931. 

Every year for the past nine years 
the colonel has appeared before the 
Cleveland chamber in the closing | 


month of the old year and tried to | 


peer into the industrial future. His 
predictions have always shown a 


Ayres said he looked for slow business | 


‘NOVEMBER OUTPUT 
ESTIMATE REDUCED 


New York, Dec. 8.—A revised esti- 


| 


| 


Resigns Austin Post 


! 
| 





eS _ _______} 
BUTLER, PA., Dec. 8.—Clifford A. 

Best today announced that he| 
is resigning as general manager of | 


NEWARK, N. J., REPORTS GAINS 


OVER THIS TIME YEAR AGO 


Slump Reported in Niaits Col., as Survey Shows 
Improvement in Demand in Other 
Parts of the Country 


2W YORK, Dec. 


N* 


8.—A survey of used car sales 
cities by representatives of Automotive Taily News 


in five 


reveals that in four of the cities business is good and that 


CHEVROLET BUYING MORE 
STEEL THAN FORD PLANTS 


Youngstown, Dec. 8.—At the pres- 
;} ent time Chevrolet Motor Company 
is taking larger tonnages of steel 
from valley mills than the Ford 
Motor Company, though both in- 
| terests are heavy buyers. 

It is Ford and Chevrolet buying 


high average of accuracy. Although mate of motor vehicle production in the American Austin organization | of flat steels which is supporting 


the 1930 depression has proved to be 
much more severe than any one ex- 
pected it to be, ten of Col. Ayres’ | 
fourteen predictions made one year 
ago turned out correctly. 

Perhaps, reflecting continued un- 


certainty or the danger and diffi- | 


culty of making predictions at this 
time, it was noticeable that Col. 
Ayres today made his forecasts 
rather guardedly. There was no list 
of fourteen definite forecasts as 
there were a year ago. He did very 
definitely say, however, that:— 


We are not warranted in expect- | 


| the United States and Canada in| 
| November has been issued by the 
National 
Commerce, which now places the} 
total at 120,000 cars and trucks. The | 
previous estimate was 146,185. 

The new estimate puts the pro- 
| duction at 22 per cent. below the| 
| 154,585 in October and 47 per cent. | 
below the 226,997 in November, 1929. | 

On the basis of the revised esti- 
mated production in the first eleven | 
months of the year was 3,339,032, as | 
| compared with 5,496,213 in the cor- 
responding period of last year, a 


Automobile Chamber of | future other than to spend the win- | 


as of December 15. Mr. 
| not made @ny definite plans for the | 


Best has! 


ter in the Southwest for the benefit 
| Of his daughter’s health. He will| 
probably get back in harness in the 
| early spring, and will then announce | 
his plans to his many friends in the! 
automotive industry. 


| TODAY 








| 





Sparks From Detroit Page 2 


News in the Truck and Bus Field | 


current operations of affected de- 


| partments, such as sheet, strip and 


light plate mills. The Murray Body 
Corporation, Detroit, supplying parts 
to Ford, is likewise a heavy pur- 
chaser of sheets and strips in this 
| district. 


@ 
{ 


| in the fifth city the used | car business is in a slump. 


Cities in which favcrable condi- 
| tions were found were Newark, N. J., 
| where sales were higher in Novem- 
jber than in the’ corresponding 
| month of last year; Jamestown, 
N. Y., where sales picked up in the 
past month; Bridgeport, Conn., 
where a better tone has appeared in 
the past two weeks, and Portland, 
Ore., where demand» fpr used cars 
has held up. The uses car busi- 
ness is reported to be in a slump in 
Denver, Col. 


WEWARK, N. J., Dec, 8.—Used car 

sales in Newark for November 
are expected to show a slight gain 
over the same month last year, 


(Continued on s Par "c Fa. 


‘U.S.SEEN AS FUTURE LEADE 
IN HIGH PRICED CAR FIELD 


ing a rapid recovery from this de- | decline of 39 per cent. Page 3) 

prsapein. | ; sditorial: “Educati d the Au-| 

Some increa ver 1930 seems) OVERSEAS CLUB TO HEAR Editoria ucation an e Au-| , . , 

probable in building construction,| _C- M. PETER DECEMBER 11| tomobile” .............. Page 4| By CHRIS SINSABAUGH . 

iron and steel output, and the pro-| _ New York, Dec. 8—The Overseas Mestanmnrine of Industry > au ETROIT, Dec. 8.—Is there a market for sixteen-cylin- 

ducti f tomobiles. Automotive Club will hold a lunch- | mployment ......-.seeeee age ) 7 tap sti as as 

uction of automobiles | eon meeting at the Hotel Astor here | Engineering News ....... Pages 6, 7) der automobiles? That was the question asked last 
sher, president of Cadillac, dis- 


| Wholesale News and Views..Page 8| winter when Lawrence P. Fi 
Pr Your Used Car Problems Into | played his latest creation at the national shows, with price 

Profits Page 9| tags ranging from $6,900 to $15,000. The answer came last 

REFERENCE TABLES | week when General Sales Manager J. C. Chick released his 

| Cumulative Commorolal Car Begis-| tioures for nine months’ deliveries, showing the astounding 


| rai Noreen er Care total of 2,010 units, at least $14,000,000 worth of multi- 


December 3, 


tc ontinued on Page 2) 


Studebaker ‘Free- Wheeling’ | 


Patents Pooled With Borg 


NEW YORK, Dec. ae ia 

terest has been aroused here 
by the announcement that Stude- 
baker and Borg-Warner have pooled 


the patents governing the type of | 


free wheeling whith is now used on 
Studebaker and certain other cars. 
Engineers here point out that the 
fundamental principle of free wheel- 
ing is not a new development. There 
have been systems of free wheeling 
used for a good many years, par- 
ticularly in Europe. No one holds a 
basic patent that would cover all 
types of free wheeling units. On the 
other hand, Studebaker and Borg- 
Warner engineers have worked out 
a free wheeling type which engi- 
neers hold has interesting possibili- 
ties. Time may prove that it is an 
extremely valuable contribution to 
automotive development. 

It has been suggested here that 
these free. wheeling patents might 
come under the 


companies that are members of the 
National Automobile Chamber of 
Commerce , Officials of the latter 
Organization point out that this 
cross-licensing agreement is a term 


(Continued on Page 7) 


‘ 





cross-licensing | 
agreement which is maintained by | 


| 


| 
| 


je 


__istzations 








-Pages 6, 7| | cylindered jobs, taking the lowest price in the line for the 


+ multiplier. 


Those commenting on this success 


| give due credit to President Fisher 


'for his farsightedness in anticipat- 


ing his market as he has done. With 
several other makers coming into 
this field for 1931, it would seem as 


(Continued on Page 10) 


AUSTIN ADDS ROADSTER 


TO BANTAM CAR LINE 


Butler, Pa., Dec. 8—A new ban- 


| tam roadster has been added by the 


| American Austin Car Company, giv- 
jing that company two body models 
| in its passenger car set-up. The 
| roadster was preceded by the coupe. 

The roadster seat is four inches 
wider than that in the coupe, giv- 


jing ample room for three persons, 
| The 


roadster has a folding top 
| which may be concealed in a com- 
|partment back of the seat. The 
| spare tire is carried in a well in the 
jrear deck. Two color schemes are 
available, black and cream or black 
and green and the upholstery is of 
brown leather. The roadster is 
lighter than the coupe and is said 
'to be considerably faster. It lists ab 
'$445, at Butler, Pa. 
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Front View New Austin Roadster HENRY FORD TO BE GUEST 





s Sees Slight Gains 





n Production Next Year 


(Continued from Page 1) 


R sheuld include rising 
tren short-term interest rates, 
bom s and stock prices and 
adva ‘fore the end of the year | 
im ¥ le prices and industrial 
emp t. 

Av levels for industrial 
wage eost of living and the 
coat ling will probably be low- 
er foe than for 1930. 


are probable in our ex- 
iport trade. 
ts of the railroads and 
uld increase. 
total numbers business insol- 
vencies probably will increase dur- 
ing 1931. 

Business activity probably will not 
get back to normal by the end of 
1931, but there seems now to be 
fair prospects that business will be 
characterized by progressive im- 
prevements instead of by recurrent 
declines. 

It seems likely, says Colonel 
Ayres, that business recovery will 
begin as a combination of minor 
developments and that ijt will be ac- 
companied by the developments 
that normally occur in such a pe- 
riod. 

He calls attention to the fact that 
the current depression is interna- 
tional and that its causes are not 
well understood, that it came at a 
time when trade and industry and 
finance were not thrown out of ad- 
justment by any great war or na- 
tural calamity either here or 
abroad. The depression was spon- 
taneously generated. It was inevi- 
table that national industry and in- 
ternational trade should ultimately 
be faced by the necessity of slow- 
ing down until readjustments could 


take place in production, prices, 
payments and credits. 
In this country when the stock 


market crash came last year it was 
a warning of approaching trouble 
as definite as a declaration of war. 
But we had full confidence in our- 
selves, our leadership, our resources 
and our banking system. We did 
not believe that the depression 
would be more than a minor one. 
“It is probably true,” the Cleve- 
Jjand banker and statistician de- 
Clares, “that the credit stringency 
of 1928 and 1929 caused a series of 
maladjustments in international 
trade sufficiently grave to account 
for the depression of 1930. All great 


waves of speculation have been fol- | 


lowed by depressions, and the specu- 
Jative era that is just behind us was 
of unprecedented magnitude. 

“The reasons that have been sug- 
gested to account for the interna- 
tional depression of 1930 are not 
alternaiive explanations. They are 
descriptions of three different sets 
of economic maladjustments, any 
one of which would have been ade- 
quate to bring about a depression 


in 1930, but which were in reality | 
in | 


al) simultaneously co-operative 
bringing the period of prosperity to 


, mileage 


an end. One was the international 
race to increase production and cap- 
ture markets. The second was the 
breaking down of the price control 
schemes, which seriously contrib- 


uted to the collapse of commodity | 


values. The third was the period of 
acute credit stringency. 

“All three of them were inter-re- 
lated, and each of them had effects 
of varying importance in different 
countries. Industry and agriculture 
depend upon trade, and the multi- 
ple currents of trade are 
related and mutually dependent. 
They obey no central directing 
force, except the blind law of price, 


and this year the old relationships | 


between prices of raw materials and 


finished products, and services and | 


credit, have been seriously dis- 


rupted and now new relationships | 


are being worked out.” 

Hope for increased production of 
automobiles in 1931, said Col. Ayres, 
is largely based on the fact that the 
normal annual replacement demand 
is now not far from equaling the 
total output of this year. Since the 
use of automobiles is still expand- 
ing, the export demand is large, 
and even though reduced, this would 
seem to justify confident hope for 
increased production in 1931. 

“Unfortunately,” he continued, “it 
seems improbable that these hopes 
will be fulfilled to any large degree. 
The reason for this is that cars 
that are scrapped are not usually 
directly replaced by new cars, It is 
true that a good many farmers buy 
new cars, use them until they are 
actually worn out, and then replace 
them by purchasing new cars. Few 
people living in towns and cities 
follow this practice. The usual pro- 
cedure is for purchasers of new cars 
to run them until they have used 
up only a fair proportion of their 
possibilities and then to 
trade them in. 

“In a year of hard times most of 
them postpone the buying of new 


cars, and while the replacement de- | 
mand is steadily accruing it does not | 
The | 


become immediately effective. 
cars in use are wearing out, and 
thousands are being scrapped, but 
in @ year such as this has been, and 


such as 1931 promises to be, scrapped | 


cars are mostly replaced by old used 
cars bought trom dealers, and the 
demand for new cars is in large 
measure temporarily postponed.” 
The automobile, construction and 


iron and steel industries, Col. Ayres | 


pointed out, have been of primary 
importance during the past decade 
in shaping the course of productive 
activity in American business. 
“Unfortunately.” he continues, 


“the prospects for expansion in iron | 


and steel during 1931 do not now ap- 
pear much better than those of the 
two other fundamental! industries. 
“The iron and steel industry has 
four customers of such predomi- 
nating importance that they con- 


inter- | 


AT DINNER; TO GET MEDAL 


Chicago, Dec. 8.—Henry Ford will 
be a guest of honor Tuesday night 
lat a dinner to be given in the Ste- 


F | vens Hotel by the Illinois Manufac- 
A feature of the | 


| turers Association. 


laffair will be the presentation to | 
| Mr. Ford of a medal “in recognition 
lof his achievements in the indus- 
trial world and his contribution to 
the advancement of civilization. 

According to Secretary Charles Liv- 
ingston of the association, this will 
be the first time, so far as is known, 


lthat Mr. Ford has accepted an in- 
vitation to a public dinner in this 
city. 

More than 1,200 reservations have 
already been made for the dinner. 
Speakers on the program will in- 
clude Henry Wentworth Beatty, 
president of the Canadian Pacific 
Railway. whoSe subject will be, “The 
| Business Picture—an International 
| Viewpoint.” Senator-elect James 
Hamilton Lewis of Illinois, who will 
deliver a business message; B. C. 
Forbes, financial writer, and Arthur 
Brisbane, editor of the Hearst pub- 
| lications. 


GOODYEAR NAMES ZONSIUS 
TO ADVERTISING POST 


ee | Akron, O., Dec. 8—K. C. Zonsius, 
: | branch manager of Goodyear Tire 


| and Rubber Company at Peoria, IIl., 
| has been appointed assistant adver- 
tising manager of Goodyear to suc- 
ceed J. A. Robertson, who resigned 
to re-enter the advertising business 
in Chicago. Zonsius started with 
Goodyear in May, 1917. He is suc- 
ceeded in Peoria by V. Y. Bell, as- 
sistant branch manager at Mil- 
waukee. 





FORD ACQUIRES SITE 
FOR MEXICO CITY PLANT 


Detroit, Dec. 8—The Ford Motor 
Company announced today that a 
site for a new assembly plant in 
| Mexico City has been pjurchased 
and that construction will be begun 
early next year. The plant will 
| have a capacity of 100 cars and 
trucks a day and will replace the 
present leased qaurters in which 
thirty cars a day are assembled. 
| Approximately 400 persons are em- 
ployed in the preesnt* plant. 
| number will be increased when pro- 
duction is expanded. 
MOTO-METER CO. TO 

NEW 


MAKE 


Jr.. M. C. Williams and Dr. Miller 
Reese Hutchison have been elected 
directors of Moto-Meter Gauge and 
Equipment Company. The com- 
pany has acquired rights to manu- 
facture ‘“moto-vita,” a new fuel- 
Saving device, invented by Dr. 
Hutchison. 


sume two-thirds of its output. They 
are construction, railroads, automo- 
biles and pipe and equipment for 
moving and storing oil, water and 
gas. It now seems unlikely that 
construction of automobiles will de- 
mand largely increased tonnages in 
1931. The railroads are adheriny to 
a policy of rigid economy and will 
almost surely consume less iron 
and steel next year than they have 
this year. Demands for pipe and 
equipment for natural gas lines have 
been of peak proportions in 1930, 
and will in all likelihood be less 
in 1931.” 

Although this presents a rather 
gloomy picture, the speaker de- 
clared that all the old signs and 
symptoms of the bottom of business 
depression are nere, and some evi- 
dences of approaching improvement 
in the situation 
appear. 

“There is real basis for hope that 
stabilization of wholesale prices is 
in the making, 
;}abroad,” he declared. 
the quotations on the security ex- 
changes have shown of late some 
ability to stage rallies and to resist 
the pressure of continuous liquida- 
tion. 

“We are far along in depression. 
The next development will be re- 
covery, and the records of the de- 
pressions of the past half century 
combine to support the hope and 


even the qualified opinion that the) 


evidences of iis beginning will be 


apparent in the spring of 1931.” 


A CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
| NEWS BRING’ RESULTS 





This | 


FUEL-SAVING DEVICE | 
Toledo, O., Dec. 8.—Harold Talbot, | 


are beginning to 


both here and | 
“Moreover, | 





PARKS from [ J)ETROIT 


Black Maria Now 
Monogamous 


o * * 
Carriages for Kings 
. 


They Can't Come Too 
Technical 





Chris Sinsabaugh—Detroit Editor 











7. one-man police patrol wagon, so far as this column 
is concerned, is something entirely new in the way of a 
hoosegow on wheels. In introducing it at the present time 
Federal Truck should be credited with producing a Christmas 
novelty out of the ordinary. There’s no questioning its claim 
to being a distinct pioneer in this line. 

| As we see it, the new Federal has many things in its 
favor. From the consumer's viewpoint, and by that we mean 
the chap who rides in the tonneau, it has privacy as one of its 
many recommendations, and it is easier to get into than get 
out of. In addition the privileged character can learn from 
preliminary experience just how it feels to be locked in a 
cell, so when he encounters the real article he will be unem- 
barrassed and perfectly at home. 

Quoting its features, Federal declares that the one-man 
patrol “is long and slim in appearance and designed to serve 
the purpose of both an ambulance and a police patrol. The 
interior is equipped with padded leather-covered seats, dark 
brown in color, and running the length of each side. The 
patrol is designed to be operated by one man. The offender 
is put inside alone and the rear door locked frem the outside, 
the driver having the key.” 

* ” * 
ARTIN PULCHER, president of Federal Truck, is in 
Europe at the present time, attending the shows there 
and gathering first hand information as to foreign condi- 
tions, Federal standing particularly strong in the export 
field. Mr. Pulcher plans to return in time for the New York 
| show. 
* * * 
MERICAN competition is knocking ’em down in the king 
row, it would seem. This column already has told ifs 
clients that King Carol of Rumania has the Duesenberg and 
Cord habit; now Cadillac breaks the news that among the 
owners of sixteen-cylinder jobs are the King of Spain, 1] 
Duce of Italy and President Gil of Mexico. 

All this is preliminary to passing along a bit of gossip 
about this kingly habit of monarching in American de luxes 
which is contributed by Senor de Goveia of P. P. Willis’ pub- 
licity staff. The senor got his information from L. B. Man- 
ning. vice-president of the Cord Corporation, and who is just 
back from Paris. 

“One evening in Paris, as Mr. Manning stepped out of 
the Ritz Hotel, he saw a beautiful gray Duesenberg standing 
across the street, with the usual large crowd around it,” 
recounts Senor de Goveia. ‘Our vice-president walked acrdss 
to the car, where two Frenchmen were conversing with the 
chauffeur in French. Manning thought the chauffeur might 
understand a few words of English, so he asked him who 
owned the Duesenberg. To his surprise, the chauffeur spoke 
perfect English and told him the car belong to King Carol of 
Rumania. 

“Asked as to how the king liked the Duesenberg, the 
driver replied that while his ruler had thirty-six other auto- 
,mobiles of different makes, he had driven 15,000 kilometers 
'in the American product since he bought it in August. 

“Just then there was a blare of trumpets, the door 
opened and King Carol, in civilian attire, came striding down 
the walk. The crowd stood back, forming an aisle, the chauf- 
'feur swung to the other side of the street, several footmen 
bowed the king into his car and, with the cut-out wide open, 
the Duesenberg sped down the street.” 


* * * 


UST as this writer is getting over the effects of the last 
one whose doings he had to report, the production activity 
committee of the Society of Automotive Engineers schedules 
another production session for Detroit, to be held at the same 
time as the annual meeting, January 19-23. Now that we 
know our onions, maybe this one will not be so hard to 
interpret. ; 
To my trained engineering intellect, the subject of this 
meeting sounds interesting—‘“Controlling Factors in Machine 
Tool Obsolescence.” L. A. Blackburn of the Oakland Motor 
|Car Company, J. W. Brussel of the Timken Detroit Ax!e 
| Company and A. R. Fors of Continental Motors have been 
selected to discuss the problem. 
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Pneumatic Tires Reduce 
Truck Operating Costs, 
Says. Baltimore Concern 


BAL sTIMORE, Md., Dec. 8.—The 

advent of the pneumatic tire to 
general use for commercial vehicles 
has cut truck maintenance costs 
per unit on the average of 7 to 9 
per cent., acording to H. E. Wen- 
nagel, traffic superintendent of the 
William Schluderberg-T. J. Kurdle 


Company, Baliimorve meat packers 
and an authorily on truck opera- 
tions. 


“We operate,” explained Mr. Wen- 
nagel, “thirty-seven trucks through- 
out the territory we serve. Of this 
number six units are ton and a half 
vehicles and thirty-one are ranged 
from two to five ton capacity. Of 
this number we schedule the heavy 
duty units for long road work and 
the serving of the city markets. The 
lighter units are reserved for dealer 
coverage in the territory, while the 
ton and a half’s are used exclusively 


l's-ton vehicles and the balance 
heavy duty trucks. Mr. Lebovitz 
says the heavy duty’s will be re- 


placed as soon as possible. 

With the lighter equipment main- 
tainence costs have been materially 
reduced and efficiency of the fleet 
greatly increased. Territories are 
covered with greater rapidity and 
it has been possible to expand the 


amount of ground covered by the 
various units. 
Maintenance figures were un- 


available, due to the practice of 


|}maintaining cost records embracing 
the entire life of each unit, so that | 


for special and quick city deliveries | 
or a quick delivery to the surround- 


ing county. 
“We have been repeatedly ques- 


tioned as to why we prefer the 
heavy duty unit, and I can best 
answer that by telling you the 


weight of our products demands we 
have a truck capable of handling a 
heavy load and handle it expedi- 
tieusly and economically over a long 
period of time. This situation is not 
possible with the light truck except 
in the case mentioned before of 
special city deliveries. 
ther found that it is more economi- 
cal to operate a fleet of heavy duty 
units in the territory instead of the 
small truck for two reasons. We 
_Ccan carry greater load per unit. We 
can cover greater territory per trip. 
“To a great extent this is due to 
the advent of pneumatic tires to 
general commercial car use. 


our pneumatic tired vehicles we are | 


| plant 


We have fur- | 


In | 
fact so satisfactory have we found, 


' WOODS MOTOR TRUCK 


a worthwhile record for any defi- | 
nite period could not be easily ob- 
tained. 


CHEVROLET PLANS FORT 
WAYNE SUB-ASSEMBLY 
TRUCK PLANT 


Fort Waynes Ind., Dec. 8. 
cials of the Chevrolet Motor Com- 
pany signed a lease on a building 
at 116 East Douglas Ave., the struc- 
ture to be used as a sub-assembly 


partment of the Chevrolet Company 
in this zone, which comprises Indi- 
ana, part of Michigan and part of 
Ohio. 

B. J. Swanson, zone manager of 
the company, states that the assem- 
bly plant will be equipped to care 
for the full line of Chevrolet com- 
mercial bodies and will employ 
twenty-five men. A plant manager 


| 


| 
| 
| 
| 


Offi- | 


past thirty days with indications o long distance hauling, will be ex- 


| remainder of the year. 
in the commercial body de- | 


|A few panel bodies are in demand, 


and foreman will be brought here | 


From 150 to 200 
be as- 


from another city. 
truck bodies will probably 
sembled each month. 


rapidly changing all solid tired ante MAKES NEW SEMI- TRAILER 


in use over to pneumatics. This re 
Sults in several savings. First, be- 
cause of the weight of our product, 
our trucks under the solid tire prac- 
tice were subjected to terrific 
ings whenever rough 
were encountered. Breakages 
parts and running gear were 


of 
tre- 


| 


| first 
| Ray 
| manager 

| Company, 


Lincoln, Neb., Dec. 8—Woods Mo- | 


tor truck division of the Arrow 


| Aircraft and Motors Corporation is 


jolt- | 
pavements | 


quent and presented a sizable figure | 


on the maintenance records. 

“Pneumatic tires subsequently 
have reduced this expense to a 
practically negligible figure. 
ond, with pneumatic tires we are 
permitted by law to open the gov- 
ernors on our equipment and in- 
crease the speed. We thus cover 
our territory in a quicker time. We 
are permitted to expand our terri- 
tory and afford the equal of service 
to customers with the same equip- 
ment, 

“Our truck maintenance 
ment comprises six men, 
operate a twenty-four hour 
shop 
inspection for the safety factors and 
a thorough check is made of all 
working parts at frequent intervals. 
Cost records are kept for 
life of the truck, and not for any 
particular period. This method has 
been found to be a more satisfac- 
tory means of determining what our 
fleet operations cost. 

“For illustration, suppose we place 
new tires on a unit this month. Im- 
mediately the cost record of that 
truck would jump considerably, yet 
the actual expenditure is for a con- 
Siderable period of time. The tires 
are not just a momentary repair, 
but one that must be prorated over 
the life of the rubber itself.” 

Nathan Lebovitz, vice-president 
of the Hendler Creamery Company, 
ice cream manufacturers, entertains 
an entirely different view from Mr. 
Wennagel. This concern favors the 
light delivery truck ranging from 
1¥%, to 3 ton. 

The reason 


depart- 
and we 
service 


for this is found in 


putting into production a_ semi- 
trailer rated at nine tons, but which 
is capable of carrying twelve tons 
without strain. In addition to this 
regular production job it is prepared 


| .0 build semi-trailers upon order in 


| out 
Sec- | 


any size or style and with or with- 
body. Motor trucks will be cut 
off and rebuilt for the customer to 
fit trailer installations. 

The new semi-trailer is equipped 
with Budd wheels, Timken taper 
roller bearings, chrome vanadium 
springs, ball and socket radius rods, 


‘long and heavy with self-adjusting 


| are furnished upon order. 


Each night trucks receive an | 


sockets, heavy reinforced _ steel 
frame, fifth wheel anti-friction with 
double coupling for safety. Brakes 
A surved 
front is used on the trailer, closing 
the gap between the body and cab 
to less than one foot, thus giving 
increased loading space and cutting 
wind pressure. Bodies are stream- 


| lined. The semi-trailer is especially 


the full} 
| cording to E. C. Bailey, 


the development of what is known | 


as dry pack ice; which permits the| of state highway officials, 
creamery company to eliminate the | facturers,- representatives 


ice bins from their delivery trucks. 
They now operate approximately | 


hauling, ac- 
manager of 
the truck division of the Arrow cor- 
poration. 


ROAD BUILDERS AGAINST 
TURNING tN- OF EQUIPMENT 


Washington, Dec. 8.—The trading 
in of old equipment for new, which 


adapted to livestock 


| 


| November, 


| here of the Sterling Motor 


is sO popular in the automotive | 
field, is frowned upon by the 
American Road .Builders’ Associa- 


tion’s committee on the standard- 
ization of methods for purchasing 
highway equipment, according to 
its chairman, W. T. Chevalier, 
eral manager of the Engineering 
News-Record, New York city. 
Greater economy and efficiency 
in the buying of road _ building 
equipment has been the subject of 
study by the committee composed 
manu- 
of the 
Bureau of Standards of the United 
States Bureau of Public Roads and 


100 units, of which 60 per cent. are! of finance companies. 





gen-- 


WHITE model 63 dump truck with 


COMMERCIAL CAR SALES 
IN SAN ANTONIO DISTRICT 
INCREASE IN NOVEMBER: 


San Antonio, Tex., Dec. 8.—Sale 
of commercial trucks here and in 
the immediate vicinity have shown 
a material improvement during the 


continued increases in sales for the 
The great- | 


est activity is in ton and one-half 
trucks with special dump bodies for | 
hauling of sand and gravel for road | 
and building construction. Sale of | 
these types account for 50 per cent. | 
of the total truck sales. Express | 
bodies with trailers for motor truck | 
transportation also have a good sale. | 


with the remainder sales-of miscel- 
laneous character. 

“Our sales have shown a great) 
improvement during the past sixty | 
days, and particularly during the 
three weeks of November,” | 
E. Clarke, commercial sales | 
for the Ormsby Chevrolet | 
stated. “We account for 
this from the fact that many busi- | 
ness firms have put off buying new | 
trucks until it is simply impossible | 
to delay any longer.” 

During the first three weeks of 
seventy-seven vehicles | 
delivered in San An-| 
sales totaling approxi- | 
cars. Of the seventy- 
seven trucks, forty-four have been} 
over one-ton capacity, while the re- | 
maining thirty-three have been the 
light delivery type. Approximately | 
75 per cent. of trucks rated over 
one-ton are of the one and a half- 
ton models. 

Some activity 
enced this year, 
small town dealers, in the sale of 
trucks with trailers for hauling 
bales of cotton. This is a new field 
for commercial vehicles which will 
prove more lucrative next year 
There is but slight demand for'| 
heavy duty trucks, although in- 
creased activity in oil and gas 
prospecting in this vicinity may re- 
sult in increased sales of tank cars 
and trucks for hauling casing. 


have been 
tonio, with 


mately 100 


experi- 
among | 


has been 
especially 


MOTOR TRUCK 
ADDS TO SALES STAFF 
San Francisco, Dec. 8-—William 
T. Sleddon, manager of the branch 
Truck | 
Company of Californa, anticipates | 
greatly improved business condi- 
tions on the Pacific Coast in 1931, | 
and to back his contentions, has 
made several important additions 
to his sales organization. Frank T. 
Currid has been appointed to work | 
new accounts. Edward F. Martin 
and Kenneth A. Woodin have also 
been appointed. 


STERLING 


PENNSYLVANIA TRUCK ASS’N 
FORMS CHAPTER AT ERIE 
Erie, Pa., Dec. 8.—The Erie Chap- | 
ter of the Pennsylvania Motor 
Truck Association, composed of 
fleet owners and commercial car 
sales organizations, has been organ- | 
ized with Paul Dreisbach as presi- | 
dent. At a meeting, to be held Jan- | 
uary 6, plans of the chapter will 
be further discussed. ; -| 


| tractor-trailer 


| cylinder, 


| Cleveland-Akron 


| minal, 


| port 


| authority, 
| lie Service buses 


News of Activities in the Truck and Bus Field 


New White Dump SFuCE 


ne 


White Co. Plans Exhibit 
At Road Builders’ 


Cleveland, O., Dec. 8.— Three 
trucks, especially designed and em- 


| gineered for construction and main- 


tenance work and for freight and | 


hibited by the White Company at 
the annual convention and road 
show of the American Road Build- 
ers’ Association to be held in St. 
Louis, Mo., January 12-16. 

The exhibit will include: 

White Model 64, 
chassis of 157-inch wheel base, for 
heavy duty dump trucks and for 
operations. This is 


'a heavy duty chassis with a 100- 


horse power engine of the six- | 
overhead valve type, with | 
4°35 inch} 
and a! 
cubic ' 


seven-bearing crank shaft, 
bore and 5%: inch stroke, 
piston displacement of 519 


Bus Field 





a six-cylinder | 


3 





trailers 


Show 


inches and a four-speed heavy duty 
| type transmission. An _ auxiliary 
transmission can be furnished for 
the operation of winches, pumps, ete. 

White model 63 with Wood hoist 
and jump body, having two swing- 
ing partitions to carry dry batches. 
The model 63 is powered with a six- 
cylinder, overhead valve, seven- 
bearing crankshaft engine with a 
bore and stroke of 4x5'4, giving a 
piston displacement of 396 inches. A 
;range of five rear axle ratios is 
available. 

White model 212 will be equipped 

with a No. 2 Heil hoist and two-yard 
dump body. This model is a four- 
cylinder chassis adapted for work 
where a fast small capacity truck is 
needed. 


Activities 








BUYS 4 COMPANIES 


Akron, O., Dec. 8—Sale of the 
Akron ‘Transportation Company, 


Canton Traction Company and the 
Bus Company to 
the Transportation Securities Cor- 


| poration of New York has been an- 


nounced by officials of the Ohio 


Edison Company. 


DISCONTINE TROLLEYS 

Rome, N. Y., Dec. 8.—Discontin- 
uance of trolley service in this city 
on and after December 8 has been 
ordered in Federal Court at Syra- 
cuse. Receivers of the New York 
State Railways asked for discontin- 
uance on the ground that the city 


j line could not be made to pay and 


that it lost money each year, exclu- 
sive of any charge for depreciation, 
renewals or replacements. 


TERMINAL 


Canton, Dec. 8—A new bus ter- 
to be maintained by several 
bus operating concerns, which have 
this city on their itinerary, will be 


CANTON 


opened soon in 2d Street N. W., just 
off Cleveland Avenue N. W. The 
| building is now being altered and 


date of opening will be announced 
soon. 


DISMISSES WRIT 


Trenton, N. J., Dec. 8—The State 
Supreme Court has dismissed a writ 
of certiorari obtained by the Iron- 
bound Transportation Company of 
Newark for a review of the action of 
the State Board of Public Utility 
Commissioners in authorizing 
Public Service Co-ordinated Trans- 
to tear up its trolley car 
tracks on Walnut, Elm and Maga- 
zine Streets in Newark and substi- 
tute buses for trolley cars. The| 
Ironbound company contended that | 
the board had erred in granting the 
since it had thrown Pub- 
in competition 
with the Ironbound bus routes. 


TO REPLACE LINE 
Cortiand, N. ¥., Dec. 8—A mod- 
ern bus line will replace the present 


land McGrawville. 
| Northern Ohio Interurban Company, | will be operated by a subsidiary of 


the | 


, Cortland County Traction Com- 
pany’s line running between here 
This bus line 


the traction company. 


OPEN NEW STATION 


Henderson, Ky., Dec. 8—Smith 
Motor Coach Corporation opened a 
new bus station here in a portion 
of the building now occupied by the 
| Henderson Oil Company, on Elm 
Street, 


BUY WASHINGTON LINE 

Wallace, Idaho, Dec. 8.—Articles 
of incorporation for the Spokane- 
Wallace Stage Line, Inc., will be 
filed in Olympia, Wash., following 
consummation of a deal with the 
Columbia Gorge Motor Coach sys- 
tem during which it is reported the 
Columbia Gorge system sold its in- 
| terests to Harold and David Ogles- 
bee, Ernest Mikelson, Spokane, and 
Andrew Fuqua of Lewiston, Idaho, 


NEW IOWA SERVICE 

Dubuque, Ia., Dec. 8.—A certifi- 
cate of convenience has been grant- 
ed the Jefferson Transportation 
Company, Minneapolis, to operate a 
bus line covering twelve major 
northeastern Iowa towns, from Mo- 
nona, Ia., to this point and con- 
necting with the twin cities, via the 
Cedar Rapids, Ia., line of the same 
company. In operation December 
1 with Monona as terminal point. 


NEBRASKA BUS NEWS 

Lincein, Neb., Dec. 8.—Matters of 
interest concerning the operations 
of the bus transportation companies 
in Nebraska during the past week 
include the purchase of a part of 
the equipment of the Pop Corn Bus 
line by W. L. and Forrest L. Fisher 
|and the inauguration of bus service 
between Grand Island and Broken 
Bow, Neb., under the name of Yel- 
| low Diamond Coach lines. The Mis- 
| Souri Pacific Transportation com- 
pany has advanced the time of de- 
parture for its early morning Kane 
sas City bus from Omaha, 
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Education sad the Automobile 


N a recent bulletin considering the training of children to} 
prepare them to meet the traffic conditions that govern 
life in America today, Robbins B. Stoeckel, commissioner of 
motor vehicles for the state of Connecticut, makes a number | 
of points that deserve the earnest study of all of us who are 
interested in reducing our highway accident toll. Mr. 
Stoeckel has served his state in his present position for a 
number of yéars. He has seen the traffic accident hazard 
emerge and assume its present serious aspect 
Mr. Stoeckel ennunciates a fundamental when he. says 
that safety education “must be made to, take the place of 
experience in as great a measure as possible.’’ Unhappily, | 
in this present instance, experience means injury or death, | 
which removes it from its usual place of the most salutary | 


} 


form of education. : 
Proceeding from that fundamental, Mr. Stoeckel con-| 


tinues: “It is recognized now that in motor vehicle operation 
the personality of an operator is the main quality expressed. 
It cannot be doubted that a man who is mean and narrow, 
reckless in his actions, inconsiderate, unkind or overbalanced | 
in any way as compared with the majority of other men, wil! | 
express any one or all of these characteristics by his use of | 
the’ motor vehicle.” 

Here again, every one who has studied the subject of the | 
accident hazard as it relates to the use of motor vehicles, will | 
agree that the basic cause of accidents is found in the person- | 
ality of the driver. We have always believed that most acci-| 
dents were due to some inherent quality of recklessness in the | 
individual, not to lack of skill, as is so often mistakenly heli. | 

Wisely enough, Mr. Stoeckel says: “It is probably fair 
to insist that if we intend to have better operators in the 
future, the only way in which we can get them is to prepare 
the children of the present for those problems of the highway 
in which they will participate in the future and while doing 
that to emphasize education and instruction in those char- 
acter qualifications which are most needed. 

“Character education, so far as it pertains to the future 
potential operator of a motor vehicle, ought to be followed 
out along two main lines. One is that which teaches each 
child the rights of others, instills in him consideration and | 
leaves with him, as a characteristic of his mind, the ability 
to contemplate every stuation in which he takes part, not 
only in regard to his own participation but also that of all 
others concerned. To overcome, so far as possible, the 
characteristic expressed by the inborn desire of each child to 
look out for himself alone, is the goal. 

“If such teaching, applied to the ordinary and everyday 
experiences of life, can be worked into the character building | 
of each cihld, he will soon see that every experience must be | 
worked out in the same way. It must become a part of his self- | 
expression, a habit, and when, and if, that happens, he will be| 
grounded in the firgt quality of character education which is) 
necessary for his safe participation as an operator on the| 
highway; for that same teaching and the same character | 
expressions which he finds necessary to use in everyday life | 
will help him when he gets upon the highway. There, more| 
than in any other particular activity of daily life, he is con- | 
fronted by the problems of others. Owing to the exigencies, | 
difficulties and rapidity of modern traffic movement he) 
rarely has much time to determine his action. Therefore, his | 
and his action must be a real expression of his character. 
action must be automatic. His character must be right for it | 

There is no question that our educational effort must! 
dig deeper into the malleable minds of the oncoming genera- 
tions with the end in view of producing an automatic reaction | 
to the hazards of traffic and a care that goes beyond mere | 
self-preservation. The problem is one that deserves the best | 
brains in America and the utmost philanthropy, for here is a 
case where education must stand alone, without its customary 
ally, experience. 





——____ 








| 26-31—Portland, Maine. 


| 21-28—Quebec. Canada. 
23-28—Des Moines, 


25-March 


R. F. CRAIG HONORED BY 


ALUMINUM INDUSTRIES 


Cincinnati, Dec. 8.--R.“*F. (Dick) | 
Craig, district manager for Alumi- 
num Industries, Inc., in the New | 
England states, was honored at the} 
recent sales conference at the com- | 
pany’s plant for having shown the | 
largest increase in business during} 
the first nine months of 1930. | 

In the presence of district man-| 
agers from every section of the | 
United States and Canada, Craig 
was presented with a 21-jewel Ham- 
ilton watch in renognition of his} 
achievement. The presentation was 
made by President John Eckerle at 
a dinner closing the conference. 

John P. Crimes, of the New York 
City branch, and J. J. Boyle, of the 
Cincinnati zone, finished second and 
third, respectively in the contest. 





TEANECK AUTO SALES 
ADDS TO TERRITORY 
Teaneck, N. J., Dec. 8—The Tea- 
neck Auto Sales, Nash dealer here, 
has extended its sales and service 
to the Ridgefield Park district. 


| COMING EVENTS 


DECEMBER 


10—Baltimore, Md. Society of Auto- 
motive Engineers Section meeting. 
10—Boston, Mass. Society of Automo- 
tive Engineers, New England sec- 
tion meeting. 
10—Philadelphia, Pa. Society of Auto- 
motive Engineers Section meeting. 
10—Washington, D. C. Society of Auto- 
motive Engineers Section meeting. 
11—Pittsburgh, Pa. Society of Automo- 
tive Engineers Section meeting. 
11—Los Angeles, Cal. Society of Auto- 
motive Engineers, Southern Cali- 
fornia, Section meeting. 
1i—San Francisco, Cal. Society of 
Automotive Engineers, Northern 
California Section meeting. 
12—Portland, Ore. Society of Automo- 
tive Engineers Section meeting. 
15—Cleveland, 0. Society of Automo- 
tive Engineers Section meeting. 
17—Torento, Canada. Society of Auto- 
motive Engineers, Canadian Section 
meeting. 
motive mngineere Section meeting. 
18—Indianapolis, Ind. Society of Auto- 
6-17—Brussels, Belgium. Automobile Ex- 


hibition. 
JANUARY 
3-10—New York. National Automobile 
Show. 


5—New York. Rubber Manufacturers’ 
Association convention. 
6—New York. National Automobile 
Chamber of Commerce annual show 
banquet at Hotel Commodore. 
5—New York City. National Automo- 
bile Dealers’ Association convention 
7-10—East Orange, N. J. Automobile Show | 
of the Oranges and Maplewood. 
8—New York City. Society of Automo.- 
tive Engineers’ annual dinner. 
10-16—St. Louis, Mo. National Roadbuild- 
ers’ show and convention. 
10-17—Buffalo, N. Y. Automobile Show. 
10-17—Milwaukee, Wis. Automobile Show. 
10-17—Philadelphia. Automobile Trade ASs- 
sociation annual show. 
10-17—Newark, N. J. Automobile Show. 
11-17—Cincinnati, O. Automobile Show. 
13-17—Evansville, Ind. Automobile Show. 
17-24—Boston. Automobile Show. 
17-24—Detroit, Mich. Annual Show, Con- 
vention Hall. 


17-24—Hartford, Conn. Automobile Show. 
at state armory. 


17-24—Montreal, Can. National Motor 
Show of Eastern Canada at Stadium. 

17-24—Baltimore, Md. Automobile Show. 

17-24—Pittsburgh, Pa. Automobile Show. 

19-22—Chicago. National Wheel and Rim 
Association convention at Edge- 
water Beach Hotel. 

19-23—Detroit, Mich. Society of Automo- 
tive Engineers’ annual meeting. 

19-24—Louisville, Ky. Automobile Show. 


19-24—Rochester, N. Y. Automobile Show. 
24-31—Chicago, DIM. National Automobile 


Show. 
24-31—Cleveland. Automobile Show. 


24-31—Washington, D. C. Automobile 
Show. 
£6-27—Chicago. National Automobile 


Dealers’ Association conventicn. 
26-31—Springfield, Mass, Automobile Show. 
26-31—Syracuse, N. ¥. Automobile Show 

at Armory. 

Automobile Show 

at Exposition Building. 
31-Feb. 7—San Francisco, Automobile Show. 
FEBRUARY 
31—Feb. 7—St. Paul, Minn. North- 
west Automobile Show, jointly spon- 
sored by St. Paul and Minneapolis at 
the Minnesota State Fair Grounds. 
7j—Scranton, Pa. Automoli:ie Show. 
j—St. Louis. Automobile Show. 
3—Minneapolis. Auto Trade Associa- 
tion convention. 
Automobile Salon. 


Jan. 


wee 


7-14—Los Angeles. 
7-14—Kansas City. Automobile Show. 
9-14—St. Petersburg, Fla. Automobile 
Show at Winter Garden. 
9-14—Denver, Colo. Automobile Show. 
11-13—Chicage, Hil. American Society of 
Mechanical Engineers’ fue] meet- 
ing. 
Indianapolis. ‘Automobile Show at 
State Fairground, 
Providence, R. I. Automobile Show. 
Automobile Show. 


14-19— 


14-21— 
14-21—Omaha, Neb. 
16-20—San Francisco. Society for Steel 
Treating National _Western Metal] 
and Machinery Exfosition. 
21-28—San Francisco. Automobile Salon. 
Automobile Show. 
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Ia. Automobile Show 
at Coliseum. 

24-March 1—Seattle, Wash. Automobilc« 
Show at Civic Auditorium. 

2.—Camden, N. J. Automobile 
Show. 

MARCH 

6-15—Geneva, Switzerland. Eighth Swiss 
International Automobile Show. 

7-14—Brooklyn, N. ¥. Automobile Show. 


MAY 


4- 9—Charlotie, N. C. Good Roads Con- 
vention. 
9-Aug. 9—Berlin, Germany. International 


Garage Exposition, 





Contemporary Comment 





EK have been searching our memories for a parallel to 

the use of “Diesel” as a generic name for injection oil 
engines, and have failed. No one speaks of a condensing 
engine as a “Watt,” or a high-pressure engine as @ “Trevi- 
thick” ; we do not describe the locomotive as a “Stephenson,” 
every steam turbine as a “Parsons,” or the self-inductive 
dynamo as a “Wilde.” Why, then, should every internal- 
combustion engine which happens to compress clean air 
instead of a charge be called a “Diesel”? Some true Diesel 
engines are built today. They retain the characteristics of 
the original design, particularly the injection of the charge, 
by a blast of air compressed by the engine itself. But the 
type is going out, and by far the greater number of heavy-oi} 


engines now. employ pump injection and dispense with the 
separate compressor which was a feature of Dr. Diesel’s 
design. The majority of them, in fact, have no resemblance 
to that engine, save the compression of pure air, which was 
invented and used by. Ackroyd-Stuart before Dr. Diesel’s 
time. It is true that Dr. Diesel claimed also the high temper- 
ature of compression as a means of igniting the charge, but 
since earlier engines employed automatic or surface ignition, 
with which the timing of the explosion depended upon the 
compression, the same principle was virtually in use before 
Diesel adopted it. As a matter of fact, it was the engine 
itself, rather than the part cycle, which made the inventor’s 
reputation. 

We suggest that it would be a real convenience if the 
word “Diesel” were retained for those engines, and those 
alone, using air-blast fuel admission, and that when other 
means of injection are employed they should be described in 
some appropriate way—solid injection, airless injection, etc. 
—but without the use of the word “Diesel.’”—The Engineer 
(England). 


Zero 
Temperatures 
month after month 


Willard goes to 
extremes to fortify 
quality 


In the cold room in the 
Willard laboratories, 
where batteries are 
tested at zero tempera- 
tures, Willard engineers 
learn how to build bat- 
teries that meet unusual 
as well as ordinary serv- 
ice requirements. 
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JNDIANAPOLIS, IND., Dec. 8.— 

That part of the present unem- 
ployment condition resulting from 
recent substitution of machines for 
men in industry is a temporary 
condition, and, in the long run, em- 


ployment will increase rather than | 
decrease due to the mechanization | 


of industry, according to the view 
set out by the bureau of business 
research of Indiana University. 

This was found 
as ome of the three major causes 
for existing conditions in labor, the 
others being given as the usual sea- 
sonal retrenchment, due to discon- 
tinuance of outdoor work and cur- 
tailment in many lines, due to the 
current decline in business. 

The bureau set out that America 
has made much more progress in 
the substitution of machines for 
hand labor than any of the Euro- 
pean nations and consequently has 
more “technological” unemployment. 
It has pointed out that even in pros- 


perous times there are about 1,500,- | 
000 unemployed in the United States | 


and that with estimates of jobless 
now varying from 2,500,000 to 6,000,- 
000 it was difficult to arrive at a 
definite figure to determine how far 
from normal conditions really re- 
main. It was stated that this coun- 
try has more technological unem- 
ployment but a smaller percentage 
of the total workers ‘out of empioy- 
ment than any of the European 
countries except France. During 
the period from 1919 to 1929, it was 
figured, the volume of manufactur- 
ing in the United States increased 


45 per cent. and the number of fac- 
tory workers decreased 10 per cent. | 

There were 9,000,000 factory wage | 
earners in 1919 and 8,100,000 in 1929, | 
it was shown, thus through more} 
production | 


efficient methods of 
during the last decade output of 
manufactured goods has increased 


almost 50 per cent., although nearly | 
less employees were at! 
work. During that same period the | 


a million 


output of coal’ has increased about 
45 per cent. per man, while the 


number of men engaged in mining | 
was | 


has dropped 7 per cent., it 
found, and in 1929 steam railways 
moved the largest freight tonnage 


on record, an average of Over 1,009,- | 
000 cars a week, yet the carriers em- 


ployed 15 per cent. fewer employees 
than they did in 1919, when they 
moved 25 per cent. less ton miles. 

; Due to the use of tractors and 
improved farm machinery, the ag- 


ricultural output in 1929 was said 


to be 25 per cent. larger than in 
1919, although the number of farm 
workers decreased 1,500,000. 

Thus, in the four basic industries 
—manufacturing, agriculture, min- 
ing and railway transportation — 
there was shown to be a decrease 
of 2,800,000 workers during the ten- 
year period while the product of 
these various industries has in- 
creased 5 to 50 per cent. 

“Had there been no change in 
machine production during the last 
decade,” the survey states, “it 
would have been necessary to em- 
ploy almost five million more 
workers in these industries than in 
1929, and this wholesale substitu- 
tion of machines for men has 


raised the questions: Will the. un-! 


employment 
permanent? Will the 
unemployed continue 
from this cause? 


caused by it 
number 


to 


be 
of 
increase 


of the American worker?” 

. The survey gives the opinion that 
over a period of time the increased 
use of machinery will not only re- 
sult in less unemployment, but may 
actually require more workers than 
before machine methods were intro- 
duced. 

“We need only cite the automobile 
industry aS an example,” it says. 
The cost of producing an automo- 
bile is about 60 per cent. less today 


Cumulative New Commercial Ca 








by the bureau | 


What effect will | 
it have on the standard of living | 


Mechanization of Industry 
| ToAidEmploymentSituation 


| than in 1914, although the scale of 
| wages paid the workers is higher. 
|This change has come _ about 
| through large scale production made 
| possible by machine methods. Like- 
| wise the automobile industry has 
added a horde of ancillary indus- 
tries such as the tire production, 
filling stations, garages, etc. In 
| short machine methods have made 
ithe automobile industry.” 

A shorter working week is advo- 
cated by the survey as one means 
of meeting present conditions al- 
though it is concluded “industry 
must co-operate in keeping ‘tech- 
| nological’ unemployment down to a 
minimum in the future, but at the 
same time production and industrial 
progress must not be stifled in or- 
der to prevent the mechanization 
|of industry, since such remedies 
may prove to be more dangerous 
than the disease.” 


J. L. JUSTICES ELECTED 
HEAD OF BUFFALO A. T. A. 


|ficers have been elected by the 


| Buffalo Automotive Trade Associa- | 


| tion, Inc.: J. L. Justices, president; 
|S. A. Stephens, vice-president; C. L. 
| Fletcher, treasurer, and W. F. 
| Groom, secretary. All the officers 


| dition to E. C. Bull, H. M. Kinnee | 


and M. B. Meyer. 
| NEW REO DEALER AT 
CHICAGO SUBURBS 


Chicago, Dec. 8—T. J. Harrigan, 
Jr., who has been prominent as a 
motor car merchandiser for nearly 
nineteen years in Chicago’s western 
suburbs, has been 
Reo dealer in Maywood, Oak Park 
and Austin. He has just opened 
showrooms at all three of these 
points. 


FrAUL E. HERBERT APPOINTED 


Pittsburgh, Pa., 
F Gleason Motors, Inc., Hupmobile 
| Gistributor here, has announced the 
;}appointment of Paul E. Herbert as 
general sales manager. 


| have been elected directors in ad- | 


appointed the | 


BY GLEASON MOTORS, INC.) 
Dec. 8.—The H.| 


CURRENT 


AUTOMOTIVE INSURANCE 
ASSOCIATION DISCUSSES 
NEEDED LEGISLATION 


| 
Atlantic City, N. J., Dec. 8.—C. < 
| tive Mutual Insurance Companies, | 
lin an address opening the eleventh 
|/annual meeting of the organization | 
at the Hotel Traymore here, said:— | 
“Mutual insurance companies will | 
j/come through the present unfavor- 
lable times with the same outstand- 
ling success that they always have} 
|exhibited on similar occasions in| 
|the past. Each day gives additional | 
| proof of the important need that it | 
lserves in the field of automobile | 
|insurance as well as in other lines, | 
| and the steady increase which it ex- | 
| periences in obtaining the good will | 
|of the automobile owning public | 
gives promise of new success and} 
new reward in the future.” | 
Addressing the concluding session | 
of the twentieth annual gmeeting | 
of the National Association of Mu-| 
| tual Casualty Companies John J 
Train of Utica, N. Y., secretary- 
general manager of the Utica Mu-| 
| tual Insurance Company, declared 





insurance companies at the present | 
time was the fraudulent claims for | 
damages made by “guest” riders of | 
automobiles involved in accidents. | 

“Would that all the legislatures of | 
the states,” Mr. Train said, “could | 
be brought to a realization of the| 
thousands of fraudulent claims of | 
guests against their} 


| automobile 
hosts. 
“The insurance carrier pays and | 
pays, and is the victim of fraud and | 
collusion on the part of both parties | 
in many cases. Fortunately an at- 
tempt is being made, with some suc- 
cess, to secure legislation which will 
prevent much of this fraud and per- 
mit a recovery of damages only 
when gross negligence is shown.” 


HOWARD AUTOMOBILE CO. 

PLANS NEW BUILDING | 
| Berkley, Cal., Dec. 8 (UTPS).—}| 
|Eaton McMillan, zone manager Of | 
the Howard Automobile Company, | 
Buick distributor, announces a new 
motor car.sales and service build- | 
ling, to be completed in December, | 
located at Durant and _ Fulton | 
| Streets, here. 


DIVIDENDS 








Company Period Amount Payable Of Record || 
Allis Chalmers . Quarterly $0.75 Nov. 15 Oct. 24 |} 
American Chain pf Quarterly 1.75 Jan. 1 Dec. 20 
MGR OE 5 a sek ce secns Quarterly 2.00 Dec. 15 Dec. 5 
Auburn ...... ee Quarterly 1.00 Jan. 2 Dec. 20 
Bendix Aviation ........ 25 Jan. 2 Dec. 10 
Bohn Aluminum ....... 37! Jan. 2 Dec. 15 
Chrysler Fi a aes aa et daa a 25 Jan. 2 Dec. 1 
Clark Equipment ....... Quarterly 50 Dec. 15 Nov. 2 
RPE oo 5s alee sas one Quarterly 1.09 Dec. 15 Nov. 26 
Du Pont des... ..ccscscee Quarterly 1.50 Jan, 24 Jan. 10 
Electric Auto-Lite ...... Quarterly 1.50 Jan. 1 Dec. 15 
Electric Auto-Liie pf.... Quarterly 1.75 Jan. 1 Dec. 15 
Electric Storage Battery. Quarterly 1.25 Jan, 2 Dec. 9 
Electric Storage Bat pf.. Quarterly 1.25 Jan, 2 Dec. 9 
Fordof CanadaclA&B. Semi-annual .60 Dec. 22 Dec. 1 || 
General Motors... .. Quarterly 75 Dec. 12 Nov. 15 
General Motors $5 pf.... Quarterly 1.25 Feb. 2 Jan. 5 |} 
Goodrich 7% pf......... Quarterly “1.75 Jan. 2 Dec. 10 || 
Goodyear Ist pf..... ... Quarterly 1.75 Jan. 1 Dec. 1 || 
Houdaille-Hershey Cl. A Quarterly §2' Jan. 2 Dec. 20 || 
Johns-Manville ......... Quarterly 15 Jan. 15 Dec. 25 
Johns-Manville pf ...... Quarterly 1.75 Jan. 1 Dec. 11 }} 
Kelsey-Hayes ........... Quarterly 50 Jan. 2 Dec. 19 
Ee age. mentees cue 1.09 Dec. 31 Dec. 15 
Motor Products:........ Quarterly 50 Jan. 2 Dec. 20 
Motor Wheel Corp...... Quarterly 15 Dec. 10 Nov. 20 ]! 
Perfect Circle ........... Quarterly 50 Jan. 1 Dec. 20 }} 
Pittsburgh Plate Glass.. Quarterly 50 Dec. 31 Dec. 1 
ee ach ka aee aaah Quarterly .20 Jan. 2 Dec. 10 
Sparks-Withington pf Quarterly 1.50 Dec. 16 Dec. 6 || 
Timken Detroit Axle pf. Quarterly 1.75 Dec. 1 Nov. 20 || 
Timken Roll Bear cl A.. Quarterly 6215 Dec. 31 Dec. 29 
Timken Roller Bearing. Quarterly 15 Dec. 5 Nov. 20 
| WHS WAGER. 6 ic ce cceees Quarterly 50 Dec. 31 Dec. 12 

Waukesha Motor ....... Quarterly 75 Jan. 2 Dec. 15 || 
ii Yale & Towne .........» Quarterly 50 Jan. 2 Dec. 10 || 
'! Young Spring & Wire... Quarterly 15 Jan. 2 Dec. 15 















| 58,619 


| WESTERN 


| representatives 
| That figure is $5,290,400 lower than 


| Company, 


r Registration 


BORG-WARNER CUTS 
DIVIDEND TO $1 


New York, Dec. 8.—Borg-Warner 
Corporation has declared a quar- 
terly dividend of 25 cents on com- 


merly. The regular quarterly divi- 
dend of $1.75 on preferred was de- 
clared. Both dividends are payable 
January 2 to stock of record De- 
cember 15. 

Commenting on action of direc- 
tors, C. S. Davis, president of Borg- 
Warner, said in part: ‘Directors 
decided upon a dividend rate reduc- 
tion as a constructive move not only 
to conserve but to improve the com- 
pany’s splendid cash position. 

“In addition to free-wheeling 
transmissions being made by Borg- 
Warner subsidiaries under exclusive 
patent rights, we have planned the 
introduction of important new 

roducts during the coming 


having such a large cash reserve.” 


The balance sheet, as of October | 


31. shows total current assets 
amounting to $15,837,521, of which 
$6,980,660 is cash and liquid securi- 


Buffalo, Dec. 8.—The following of- | that one of the greatest problems of} ties. Total current liabilities as of 


that date were $2,813,866. 

Balance sheet of Borg-Warner 
Corporation as of October 31 shows 
total current assets of $15,837,521, 
of which $6,980,660 consists of cash, 
call loans and marketable securi- 
ties. Current liabilities, including 
reserve for Federal taxes, were 
$2,813,866, a ratio of total current 
assets to current liabilities of 512 to 
1. Cash and call loans were equal 
to $2.48 for each $1 of current lia- 
bilities. On January 1, 


ties was 4.38 to 1. 
OTHER FINANCIAL NEWS 


STUTZ FINANCING 

New financing for the Stutz Mo- 
tor Car Company, Inc., as a sequel 
to the recent recapitalization, where- 
by the common stock was reduced 
and new shares and warrants given 
to stockholders, will be announced 
today. 

Offering was made of 81,974 shares 


of no par common stock, priced at | 


the market, 
holders have 
shares. 
mon stock was 
741 to 29,674 


agreed to 
Kecently the 
reduced from 
shares, each 


com- 
296,- 
stock- 


|holder receiving one new share for 
|}each ten shares held and a warrant 


to purchase one share for each new 


share of stock held at $27.50. 


The offering was made by L. L. 
|Harr & Co., Inc. 
AMERICAN MATHIS, INC. 


Class B stock of American Mathis, 


| Inc., has been removed from tempo- 
lrary listing on the New York Curb 


Exchange because of the company’s 


| failure to apply for permanent list- 
| ing 
| financial 
|}nounced here today. 


of 
an- 


statement 
it was 


to submit a 


condition, 


and 


ELECTRIC TAX 
IN N. J. CUT 


Kearny, N.J., Dec. 8—A compromise 


figure of $12,950,000 as the 1930 as- | 


sessment on the Western Electric 
Works has been agrecd to by the 
Kearny Town Council and company 
it is announced. 


the original assessment fixed by the 
municipal tax board which Mayor 
Arthur H. Jones ousted several 


|months ago. The compromise rep- 


resents a loss of approximately 


| $180,000 in anticipated taxes. 


|W. A. J. MOORE JOINS 


NARON-PLATZ MOTORS 
Nashville, Tenn., Dec. 8—John B. 


| Platz, president, Naron-Platz Motor 


Chevrolet dealer, an- 
nounces the appointment of W. A. 


| J. Moore as general manager. 


Statistics, November, 1930 


















CONTINENTAL MOTORS 


year | 
which will be greatly facilitated by | 


1930, ratio | 
of current assets to current liabili- | 


of which certain stock- | 
purchase | 


$5,290,400 | 








5 





EXECUTIVES ESTABLISH 
EMPLOYEES RELIEF FUND 


| Detroit, Dec. 8—Among the vari- 
ous plans which have been devel- 


|oped for the relief of employees 


Hodges of Boston, president of the | mon, placing the stock on a $1 an-/| faced with the problems incident to 
National Association of Automo-/ nyal basis, against a $3 basis for-| unemployment and failure of in- 


| come, the plan created by the sal- 
|}aried employees of Continental Mo- 
| tors Corporation at its Detroit and 
| Muskegon plants is unique. 

This plan had its inception in the 
desire of a small group of salaried 
executives to share in relieving em- 
ployees of the corporation who 
might be in distressed circumstances 
because of conditions arising out of 
| the business depression. Acting on 
| their own initiative, this group in- 
dividually pledged the payment of a 
certain sum each month for a pe- 
riod of five months to a fund des- 
ignated as the Continental Motors 
Corporation good will fund, its ad- 
ministration to be in the hands of 
a small committee at each plant, 
| which was directed to investigate 
each case where relief appeared 
necessary, and empowered to take 
such remedial action as appeared 
warranted. 

It was then proposed that other 
salaried employees of the corpora- 
tion might desire to participate in 
this undertaking. An invitation was 
thereupon extended to all salaried 
|}employees to participate, but it was 
emphasized that all contributions 
should be on a wholly voluntary 
basis. The results were immediate 
and gratifying. 





CANADIAN MOTORS TO 
OPEN BRANCH SALESROOM 


Vancouver, B. C., Dec. 8.—B. Pol- 

| lard, of Canadian Motors, 9 Kings- 
| way, here, announces the opening 
of a new branch salesroom and 
| service department for Willys- 
Knight and Whippet cars at 315 
| Columbia St.. New Westminster, 
| British Columbia. 


Foreign Trade 
Opportunities 


| Washington, D. C., Dec. 8.—For- 
eign automotive trade opportunities 
just announced by the automotive 
division of the Bureau of Foreign 
|and Domestic Commerce of the De- 





partment of Commerce are listed 
below. 
Additional informaiion may be 


obtained from the bureaus and its 
district and co-operative offices by 
| duly registered firms or individuals 
|} upon written request, giving the op- 
rortunity number. 

| 48561—Buenos Aires, 
agency for automobile 
and parts. 


Argentina; 
accessories 


48562—Milan, Italy; agency for 
automobile brakes, mechanical. 

48620 Johannesburg, South 
Africa: agency for automobile 
springs, valves, valve pins and 
garage equipment. 

48599 Bukoba, British East 


Africa; purchase of automobile and 
truck cushions. 

48561—Buenos Aires, Argentina; 
j}agency for trucks, motor. 
| 48656—Milan, Italy; purchase or 
ageney for automobile accessories. 


| 3 . 
| 48657—Dresden, Germany, agency 


|for automobile novelty accessories 
|and parts. 
48654 Johannesburg, South 


| Africa: agency for automobile nuts 


|and bolts for replacement parts. 
| 48653—Durban, South Africa; 
|agency for automobile springs. 
| 48655—Sao Paulo, Brazil; agency 
for automobile transmission, ditf- 
| ferential gears and pinions. 
48663 — Bucharest, Rumania; 
agency for automobiles. 
48760—Ciudad del Maiz, Mexico; 
purchase for trucks, motor, one and 
two ton, suitable for hauling rail- 
|road ties. 


| 
|B! 
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Management’s Responsibility 
For Industrial Accidents 


By L. P. ALFORD, 
Vice-President, 
Company, New York City 

The following, in part, is a paper 
presented before the fifty-first an- 


[is 0.835. 


coefficient 1, The degree of corre- 


lation is therefore impressive 
The result leads unmistakably .. 


-\ of all accidents are prevéntable and 


minimum, then and then only will | 
the highest productivity be secured | 
and the most efficient operation | 
realized. The dynamic force which 
can attain this higniy desired ob- | 


Perfect correlation, that is, | jective resides in the management. | 
The Ronald Press | causation, is represented by the! 


H. W. Heinrich, from an exten- | 
sive investigation of reports of in- | 
dustrial accident cases, gives as his | 
matured judgment that 98 per cent. 


nual meeting of the American So- to the implication that there exists| that 88 per cent. of the causes of | 


New Saybolt Viscosimeter 


cieyt of Mechanical Engineers, which a high degree of correlation between 
is now in session in New York city.| industrial safety and industrial pro- 

A favorite topic of discussion in| ductivity, and that the combination 
meetings devoted to safety and in-| of low accident rates and high pro- 
dustrial accidents has been, and duction rates is possible of attain- 


all accidents are supervisory. | 
| A. MacD. Hughes, manager per- | 
sonnel department, Johns-Manville 
| Corporation, in a recent letter to} 
| the author of this paper, has given 





still is, “Who is responsible for an 
industrial accident?” As more facts 
have been accumulated and studied, 
as Management has become more 
clearly defined, aS industrial organ- 
ization has been better understood, 
there has been a change in the an- 
swer to this query; a gradual shift 
of viewpoint in regard to accident 
responsibility. At first it was held 
that the workman was responsible 
for whatever befell him: 


ment by any industrial group.” 

Bearing directly upon the topic of 
this paper is another inescapable 
implication: The managerial direc- 
tion that can secure a high produc- 
tion rate can also attain a low acci- 
dent rate. The responsibility for 
the one is concentric with the re- 
sponsibility for the other. 

Another declaration of the com- 
mittee on safety and production 


| 


the record for his plant. 

These are shown in the accom- 
panying tables. It will be noted 
that the shingle department was | 
added in 1930. 

He states: “This building started 
in operation in March of this year | 
with inexperienced help, resulting in | 
a deluge of ‘lost-time’ accidents, and | 
the compensation for this building | 
alone was $2,100. It is, therefore, | 


then it|Sums up the significance of its re-|only fair to compare eight depart- | 


was seen that he had no control; port and bears directly upon this| ments of 1930 with the same eight 


over many factors in his surround-| matter of managerial responsibility: | departments 


ings; now there are those who put. 


responsibility for industrial acci- 
dents upon the shoulders of man- 
agement. 

By management, in this connec- 


of which 


last year, 


“Industry is admirably efficient.| would make our compensation for | 
by far, the major part of the final| its achievements are a source of | the first six months of 1930 $2,000, 


justifiable national pride, but 
processes must be freed from inex- 
cusable human wastage. 


Its opera- | trial-accident experience and labor 
tion must no longer accumulate a / turnover 


its |or a net saving of $12,000. 


The relationship between indus- 


indicates one point of 


tion, is meant the group of execu- | preventable cost in human lives and | managerial attack in an effort to) 


tives and supervisors who, in any | curtailed energies. When these losses | improve the accident record. It also 


industrial establishment, make de-| #d costs have been eliminated or| emphasizes the complexity of the 
cisions for, and give orders to, the, >rought down to the irreducible’ safety problem. 


employees or workers. 

By “industrial accident” is com- 
monly meant any accidental hap- 
pening that causes injury to a per- 


tablishment. However, a broader 
interpretation is justified, for an 
accidental happening, while not 


causing injury to a human being, 
may cause loss or delay through 
damage to equipment or material. 
or interruption of the productive 
process. 

An industrial accident, therefore, 
must be considered as evidence of 
some fault of control of the operat- 
ing conditions and forces. The ex- 
ception to this statement is found in 
those few cases where random 
causes, which cannot be predicted 
and controlled, produce the acci- 
denial happening. Where control is 
perfected, accidents are brought 
down to the irreducible minimum. 
which, in numerous cases, has been 
zero for considerable periods of 
time so far as lost-time accidents 
are concerned. 

Responsibility for a “fault of con- 
tro] of the operating conditions and 
forces” in an ind@ustrial establish- 
ment can be assessed only against 
the center of management. This 
center is that individual, or small 
group of individuals, who exert the 
directing will in that concern. In 
this center is the managerial skill 
which makes for success; while iis 
Jack leads on to failure. 

Upon this center of management 
rests the responsibility for initiating 
a program for accident prevention, 
and for the continuing care to make 
such a program effective. The Com- 
mittee on Safety and Prodv tion of 
the American Engmeering Council 
made this emphatic statement: 

“Inasmuch as the top manage- 
ment of any industrial concern is 
composed of the major executives, 
and satisfactory safety performance 
comes only from the exercise of 
managerial skill, the responsibility 
for initiating a program of safety 
improvement rests squarely and in- 
escapably upon the shoulders of the 
leading executives. In other words, 
the key to the new safety movement, 
which wil] substantially reduce the 
number and cost of accidents now 
being experienced, is the industrial 
executive.” 

The foundation for this state- 
ment is an’ extensive survey which 
gathered the accident experience 
and production record of nearly 


| 


son employed in an industria] es-| 


ACCIDENT EXPERIENCE, MANVILLE FACTORY, FOR FIRST 81X MONTHS 





NEW Tag Saybolt one tube visecosimeter 
C. J. Tagliabue, Brooklyn, N. Y.,, 


The temperature of the bath can 





TABLE 1 | has recently introduced its new Tag| be held constant to plus or minus 
___OF THE YEAR 1928 ___ | Saybolt viscosimeter which features | 1/10 degree Fahrenheit at any tést 
3 . % $s 4 .% S |a motor stirrer and automatic tem- point between room temperature 
€ 3 E 2 = : = Be S perature control. The manufac-|and 220 degrees Fahrenheit, it iz 
= - = b e = oe an #- | turer claims for the new instrument claimed. A_ pilot light indicates 
Rat D $ Eo fs 3s § #F 88 S¢ | added convenience, more accurate | whether or not the bath is being 
—— = %5 St = §& 3 Es EE ©, | determinations and a shorter time | controlled. The instrument is avail- 
7 6s 85 « Ss > Es Ee wa Gt ; | tube 
> 8° S= & £ 8B 3= sm ©) required from making determina- | able in one, two, three or four 
ke 4 @ &e & ; a rs) o | | models 
pena : aidan ee — | tions. . 
a WO. oe casnecees 12 3 1 112 2i 042 $116.50 $538.12 $0.48 | | _ - 
3 Pipe covering......5 29 «(12 2 321 44 1.18 173.50 903.98 0.73 
2 erred Sar 5 43 24 0.71 425.40 2,612.10 0. 
$ Mechanical v.00... 28 4 = 3851S BL 391.00 1,712'53 1.09 | FOUNDRYMEN HONOR S. A. E. ANNOUNCES MOTOR 
agnesia 14 7 1 3 29 1.61 387.75 1,625.80 1.49 | } 
6 Roofing ht - 5 354 52 1.42 449.65 1,765.07 1.58 ° OMMITTEE 
7 Clutch fecing 8 4 2 198 34 1.66 140.50 1,758.77 2.90 MOLDENKE S MEMORY TRANSPORT C 
8 Paper mill 23 «13 4 651 56 2.81 48950 325413 2.91 - a 
- - : ‘ } ‘ »f ; 
_____—‘Totals . 1997123 2.634 312.15 _2,573.80 $14,170.42 $1.33; Newark, N. J. Dec. 8—Standing| The Council of the Society of 
| . l¢ Sober . in si -| Automotive Engineers announces 
TABLE 2.—ACCIDENT-EXPERIENCE REPORT, MANVILLE FACTORY, FoR First !0r thirty seconds in atenen, ree : : f ilitary m 
SIX MONTHS OF THE YEAR 1930 j bers of the Newark Foundrymen’s | the appointment = 8 mers 
7 aie a) Sl ee = | Association paid tribute to the|tor transport advisory commitiee, 
2 ' ¥ = : - ; i “s _e 
: g © 3 % e 3 : Es se |memory of Dr. Richard C. Mol- | composed of the following members: 
“ = j . 2 j ~ 
= . 5 = 7 & “ Ce of #.. | denke, expert metallurgist, who died/ B. .. pene. —— — 
3 © © Ee & es es °C |} : ; : y, rdmore, Pa.; . David- 
Rating Department § Ey Bs Ey = € 5 28 = gf |recently at his home in.Watchung. _— ieee Motors Corporation 
| = 38 £2 38 £2 € §& ££ $#§  2)Dr. Moldenke was an honorary| 1 ait mich.; W. T. Fishleigh, con- 
& 8 2 oe |. a 3” a= & |member of the association. | sulting. engineer, Detroit: G. A 
1 Roofing 62 8 0 5 68 4, 040 $151.20 s10000 $0.23, Seventy-five attended the meet- | Green, General Motors Truck Cor- 
2 Textiles ....... 235 6 0 34 39 17. 0.11 473.45 15.72 0.26|)ing, held in the Down Town Club, | ‘ation. Pontiac, Mich.: J. E. Hale 
3 Magnesia ..... 51 10 0 3 1230 460.57) :187.75 202.86 0.28 | with William H. Mantz presiding. | P h, FOr , +s. Or ° 
4 Pipe covering.. 136 9 0 6 37 56 0.23 329.90 0.347 a ven 7 Firestone Tire and Rubber Com- 
5 Paper mill 4 0~=Oi«B 0 15 123 52 6.79 135.69 260.85 0.44 | Speakers after dinner were Alvin C.| 0 avon oO: a W. Herrington 
6 Cluteh facing.. 95 4 0 11 43 46 0.50 216.05 88.57 0.65 | Busse director of the New York pany, . _ ; 7 : . 
7 Mechanical 132 15 1 g 173 54 90.63 570.97 815.80 0.77 | ca Prof. El -E. Ny-| Coleman Motors Corporation, N. E. 
8 Packing . 123 ¢ 1 7 122 44 0.67 48420 494.24 0.97/ University and Prof. Elmer E. Ny | Washington; F. C. Horner, General 
9 Shingle 154.28 3 12 4220-236 «3.56 = 780.95 2,153.85 4.52| berg of the university. Their topic, | srotors Corporation New York: H 
Totals 1,034 96 5 101 1,150 56 0.67 $3,330.16 $4,131.89 $0.73 | “How to Win a Business Argument,’ | | Horning, Waukesha Motor Com- 
was based on a survey made some| Waukesha. Wis.: A. F. Masury 
enna rate’ means number of “lost time’ accidents per million man-hours time ago covering a lengthy period pany, aukesna, S., -*. * Js 


}* Severity rate’, means number of days lost per thousand man-hours worked 


Kitson and Campbell studied the 


| and was a mixture of humorous and 
| technical information. 


| International Motor Company, New 
York; G. L. McCain, Chrysler Cor- 
poration, Detroit, Mich.; O. A. Par- 


reports of 28,939 industrial accidents 
in a variety of industries, including 
the manufacture of cutlery, building 
railway cars, manufacture of gas and 
coke and production of automobiles. 
They “show a ratio of approximate- 
|ly one accident to every one of the 
27,012 new men hired. This is four 
, times as great as the incidence of 
,; accidents among the total number 
on the payrolls examined, and in it- 
self constitutes striking evidence 
that 
| factors in raising the number of ac- 
cidents.”’ 

| While this evidence indicates that 
| high labor turnover may adversely 
affect accident experience, it seems 
| to be equally true that active at- 
tempts to improve the accident rec- 
| ord will reduce labor turnover. 
J. R. Stegman, in summing up 
| the results of the safety program in 
| his works observed: “Employee turn- 


| 


2,500,000 workers and over 54,000- | 


000,000 man hours of industrial 
operation. The thesis that the com- 
mittee set out to explore is: “The 
safe factory is an efficient factory.” 
The method of attaek was to de- 
termine the relationship between the 
changes in safety and production 
. expressed as a corelation. Quoting 
from the report: 
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over has been greatly reduced.” 
The literature of the safety move- 
ment records many cases of no-lost- 
time accidents for large numbers of 
workers and for consideraBle periods 
of time. Such enviable perform- 
ances indicate how far management | 
can go in planning and carrying 
through a safety program. They 
show that the irreducible minimum 
of accidents in those particular cases 
and periods is zero. Unfortunately | 
the total number of such cases is | 
comparatively small. 


The committee on safety and pro- | 
previously quoted, recog- 
nized the existence of an irreducible 
minimum: 

. there is a close relationship so 
pronounced and consistent through- 
out as to indicate a fundamental of 
management, which may be stated 
as follows: Maximum productivity 
is dependent upon the reduction of 


Chevrolet 
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| minimum. 
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“The coefficient of correlation... *Not In production at that time. ss 


ker, Parker Wheel Company, Cleve- 

land; D. G. Roos, Studebaker Cor- 

WRENCHES poration, South Bend, Ind.; A. J. 

The Whitaker Mfg. Co., Chicago,|Scaife, White Motor Company, 

Ill, recently announced a new line} Cleveland; A. W. Scarratt, Interna- 

of thin chrome-steel, double end | tional Harvester Company, Chicago; 

wrenches. The wrenches are nickel J. F. Winchester, Standard Oil Com- 
plated and are available singly or in pany of New Jersey, Newark, N. J. 

sets. This committee was appointed at 

ithe request of the quartermaster 

sa general to consider the broad ques- 

accidents to an irreducible minimum. | tio) of military transportation in 

....This fundamental clearly indi- | which the automotive industry 4s 


INTRODUCES NEW LINE OF 


‘cates, that if management desires | oncerned and to advise the quar- 


maximum productivity, it must | termaster corps and the industry 
initiate, direct and control ways and) ajjixe as to practices, standatds, 
means of keeping accident frequency | practical means of co-ordination of 
and severity rates at an irreducible | conflicting requirements and other 
matters connected with military 


The facts presented in this paper | motor transport of national impor- 
and the opinions quoted a a | tance. 
declaration that the responsibility 
for safety in industrial cperation | CLASSIFIED ADVERTISEMENTS 
rests upon the management, upon | IN THE AUTOMOTIVE DAILY 
| the executives and supervisors. } NEWS BRING RESULTS 
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Studebaker ‘Free- Wheeling’ 
Patents Pooled With Borg 


(Continued 


matter. It runs in five-year periods, 
being renewel at the end of each 
term. Patents granted companies 
during the five-year period do not 
come under the agreement until the 
beginning of the next term. 

The Studebaker free wheeling 
patents in any. case would not come 
under the agreement until the end 


of the present five-year agreement | 


period, which would be January 1, 
1935. But it is quite possible that 
the holder of a patent may transfer 
exclusive manufacturing rights to 
another company, as has been done 
im this case, and this would remove 
the patents from coming under the 
N. A. C. C. cross licensing agree- 
ment. 

In reference to the patent situa- 


tion on Studebaker’s free wheeling | 
type, A. Russel Erskine, president of | 
the company, has issued the follow- | 


ing statement: 

“A new free wheeling patent cor- 
poration is being formed, to take 
over, under agreement, the free 
wheeling patents and applications 
owned by Studebaker and Borg- 
Warner, with Studebaker holding 


PUBLIC INSPECTION 
OF NEW FORD PLANT 


Edgewater, N. J.. Dec. 8.—The 
Ford assembly plant here, the new- 
est and most modernly equipped of 
the company’s units, was opened to 
the public today from 2 o'clock in 
the afternoon until 10 at night. 
Visitors were escorted through the 
plant by guides, who explained the 
operations and putting together 
automobiles on a schedule of mass 
production. 

Until three weeks ago Ford cars 
for delivery in the New York and 
New Jersey district, and for ex- 
port, were assembled at the com- 
pany’s plant at Kearny, but this 


establishment has now been aban- | 
doned in favor of the Edgewater | 


plant. One of the reasons for the 
move, it is said, was the fact that 
railroad and tidewater facilities at 
Edgewater are superior to those at 
Kearny. 

The new plant occupies a thirty 
three-acre site, and the operation 
of automobile assembly is housed 
in a two-story building 1,500 feet 
Jong by 360 feet wide. This building 
extends for about 550 feet into the 
Hudson River, the outer end having 
been built on piles. Ocean-going 
steamers may dock right at the 
plant, and freight cars bringing 
parts from Detroit are run directly 
into the building. 

The first shipment 
water was made in 
Schenectady of the Moore & Mc- 
Cormack Company last week, and 
the Ford steamer, Lake Goran, was 
docked at the plant today and open 
to visitors. 

On the first floor of the plant is 
the final assembly line. This proved 


from Edge- 


of chief interest to visitors, for here | 


they saw an automobile beginning 
at. one end of the line as a rec- 
tangular metal frame completely 
assembled. Each car comes off the 
far end of the line with gas in its 
tank, running under its own power, 
ready to drive away. 

The line is 850 feet long. The 
frame placed on the moving plat- 
form at the starting ends travels at 
approximately 210 inches a minute. 

The incoming and outgoing ship- 
ping facilities of the plant are in- 
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the majority stock interest The 
| patents furnish broad coverage of 
| free wheeling, under positiove gear 
control, as introduced to the auto- 
mobile world by Studebaker last 
summer. Borg-Warner will have 
| exclusive license as parts manufac- 
turers to manufacture free wheeling 
transmissions. The Lincoln car has 
| lately adopted free wheeling.” 

From the fact that Lincoln and 
Hupmobile are already using the 
Studebaker free wheeling type and 
that other companies are preparing 
to adopt it, it is evident that the 
holder of the patent does not intend 
to restrict the use of the device. 


MAKES SPEED REDUCERS 


Production Equipment Company, | 


| Cleveland, O., is manufacturing mo- 


to 20 h: p. The gear reduction is 
planetary and the unit is driven by 
electric motors manufactured by 
the Production Equipment Com- 
|pany. The motors can be supplied 
}Or vertical mounting. The final 
| Speeds range as low as 50 to 550 
'r.p.m. 


dictated by the fact that, in addition 
to ample docking space for ocean- 
| Soing vessels, 105 freight car loads 
|of Ford parts can be handled in a 
| day. 
| The plant includes a service de- 
| partment, sta@rage space for cars 
awaiting delivery to dealers, exec- 
utive and other offices, a garage, an 
export packing department and a 
well-equipped hospital for em- 
| ployees. 

Deliveries to dealers in the dis- 
trict served by the plant are usually 
made at night by means of trucks 
| hauling trailers, On which from four 


| to eight cars are loaded. 


| 


LINDE INTRODUCES NEW - 








A new method of oxy-acetylene 
| welding known as the Lindeweld 
| process has been introduced by the 


Linde Air Products Company, New 
York city. The new process depends 
essentially on a new method of blow 
| pipe manipulation and upon the use 
| of a new welding rod, Oxweld No 
| 24 Lindeweld process welding rod. 
Experienced welders readily adapt 
themselves to the new method, and 
|it is claimed that student welders 
|can learn this process more quickly 
than the former method used. 
| It is now used chiefly for 
| welding of pipe, but future develop- 
;ments are expected to lead to its 
|more general application in indus-- 
| try. 

The proeess results in saving 
| Of from 30 to 60 per cent. of the 


methods previously employed, and 
|; reduces oxygen and acetylene con- 
sumption, it is claimed. 


ADDS NEW AIR TOOLS 


| son, Wis., has added three new ball- 
| bearing, high speed grinders to its 
line of air tools. A low-pressure 


mode] BBL operates at 60,000 r.p.m | divided by four, gives the average | cating oil in service have been the 


on 30 to 50 pound air pressure. The 
|BB model operating at the same 
speed requires 50 to 100-pound aix 
pressure. The model BB-100 oper- 
ates at 100,000 r. p. m. and requires 
100 to 120 pounds pressure. Each is 
a hand tool which is held as a foun- 
tain pen, in operation. 
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torized speed reducers in capacities | 


in single or multi-speed, horizontal | 


OXY-ACETYLENE PROCESS 


the | 


| time required to make a weld by the | 


Madison-Kipp Corporation, Madi- | 


THE WORK FACTOR OF 
LUBRICATING OIL 


By JAMES G. O'NEILL 


| Chief Chemist, United States Naval 
| Engineering Experiment Sta- 
tion, Annapolis, Md. 


| The following, in part, is a paper 
presented before the fifty-first an- 
nual meeting of the American So- 
ciety of Mechanical Engineers, now 
| in session in New York: 


| Lubricating oils for turbines, 


| Diesel engines and aviation engines 


|may show by the standard tests to 
have properties that are in accord- 
ance with oils that are known to be 
satisfactory, yet they may be very 
unsuitable. Specifications for lubri- 
cating olls embodying the standard 
tests are of value when they cover 
a narrow range of oils made from a 
crude and by processes of refine- 
j}ment which are known to yield sat- 
|isfactory oils, but when such speci- 
|fications are used for oils made 
from widely different crudes or by 
widely different methods or refine- 
ment, their value is very doubtful. 
Lubricating oils, when obtained 
from various refiners having differ- 
lent crudes or different processes of 
refinement, must, in order to insure 
|}safe and economical operation of 
| machinery, be subjected to some test 
'which will give true information 
of their suitability and the quality 
|of the service to be obtained from 
them; in other words, the test must 
| tell whether or not an oil is satis- 
factory for use, and also properly 
'evaluate satisfactory oils, in order 
| that the consumer may be able to 
|decide what oils are the most eco- 
nomical to purchase. 

The suitability and evaluation of 
lubricating oils are believed to be 
very well accomplished by means of 
| the work-factor evaluation method. 
| This method is the result of the ac- 
;cumulation of information over a 
long period of time of the behavior 
| of oils in service and their behavior 
when subjected to an endurance 
| test which simulates service condi- 
tions. In reality, it is an accelerated 
service test for lubricating oils, car- 
ried out in a rugged machine, 
|equipped with a test journal, which 
operates at a fixed speed and bear- 
jing pressure continuously for 100 
hours without means of heating or 
cooling the oil. It is not the purpose 
of the endurance test to replace the 
standard tests for lubricants, 
rather, to increase the usefulness of 
these tests in determining the suit- 


ability of lubricating oils and in 
evaluating them. 
In 1928. Kelleher and McGeary 


proposed a work factor method of 
evaluating lubricating oil for forced 
feed and motor cylinder use, based 
upon the oil's behavior in the en- 
durance test, as regards increases 


precipitation number and per cent. 
of carbon residue. Since that time, 
slight changes have been made in 
the method of calculation of 
work factor. The work factor is de- 
‘rived from formulae for the work 
value which considers the viscosity 


of the oils at 100, 130 and 210 de-| 


grees Fahrenheit, and a formula 
used for determining the neutrali- 
zation number, the precipitation 
work value and the carbon residue 
work value. The sum of the viscos- 
| ity work value, neutralization num- 
|ber, the precipitation number and 
|the carbon residue work value, 


| work faetor of the oil. 
! 
| the navy on the service cost per 
| gallon using the following formula: 
| Cost per gal. 
Service cost per gal. 


Work factor 


the low service cost per gallon being | 
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in viscosity, neutralization number, | 
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Equipment--- Development 


' New Equipment Added to 
U.S. 


a alas 





Line 





FLOOR type U. 8S. flexible shaft machine 


| WU. S. Electrica] Too] Works, Cin- 
cinnati, O., has added to its equip- 
|ment line an electric blower and 


| Vacuum cleaner a 7-inch flexible | 


| shaft buffer and polisher for auto- 
| mobile finishing, and a line of flexi- 
ble shaft machines for various pur- 
poses in which the electric motor is 


VISCOSITY STANDARD 
DEVELOPED BY S. A. E. 


New York, Dec. 8—A _ uniform 
method of standardizing viscosity in 
oil has been developed by the So- 
eiety of Automotive Engineers with 
the co-operation of the leading auto- 
motive and oil manufacturers. It 
| has been called the S.A.E. Viscosity 
|Numbering System, and as_ the 
name implies, is concerned only 
with that property ef oil. 

Under the new system it is pos- 
sible for the automobile manufac- 
turer and dealer to instruct motor- 
ists as to the exact oil viscosity 
needed for his particular driving 
conditions. The system is very 
simple. The possible oi] viscosities 
have been arbitrarily divided into 
six groups, ranging from very light 
oil, which is now marked S.A.E. 
Viscosity No. 10, to the extra heavy 
oil which is marked S.A.E. Viscosity 
No. 70. The motorist is now in- 
| structed to use, for example, S.A.E. 
'No. 40 for summer driving and 





This method 
advantages, 


considered the low bid 
}of purchase has many 
viz: 

a. It creates a means to compare 
quality with price and allows selec- 
tion of the most economical oil from 
the consumer's standpoint. 

b. It eliminates the personal ele- 
ment in the decision as to accepta- 
bility or non-acceptability of a 
brand of oil. 

c. It is an incentive to 
to produce oils of higher quality, 
| with some hope of remuneration for 
| the better quality of oils 

d. It offers a ready means of 
evaluating oils, when considering 
the factors .of safety, upkeep and 
repair of engines, and length of 
| service; the higher work factor oils 
|inereasing the safety of operation 
| and Jength of service and decreasing 
lthe cost of upkeep and repairs. 
The results obtained from lubri- 
governing factors from which the 
| been evolved. The changes which 
take place in the oil in the endur- 
ance test and the actual service ob- 
ltained from the oil are correlated, 
|and consequently form the basis for 
| the work-factor evaluation method. 


ER, 1930 









Totals 








refiners | 


21| 33 | 26 4 4,418 
} 37| 15, 8,198 


suspended or mounted on a stand. 
Attachments for a number of dif- 
| ferent- operations are available for 
use with the latter machines. They 
include grinding wheel attachments, 
| attachments for grinding rolls, wire 
| brushes, rotary files, polishing pads, 
| chucks, arbors, etc. 





SAE. No. 30 for winter driving. 
The S.AE. number has nothing 
| whatever to do with the quality of 
\the oil which is determined by the 
|refiner or manufacturer. 

| Standardization of this kind is 
|only valuable when it comes into 
| general use. The automobile manu- 
| facturers have indicated in their in- 
| struction books the S.A.E. number 
| of the oil to be used and the manu- 
facturers of lubricating oils have 
|clearly marked their oils to show 
| these numbers. Motorists can assist 
|in bringing this standardization of 
| oil viscosity into use by askng for 
| motor oil in accordance with the 
| Gostgnation of the Society of Auto- 
} 


motive Engineers. 


CHAPMAN VALVE MFG. 
INSTALLS EQUIPMENT 


Springfield, Mass., Dec. 8.—Chap- 
man Valve Manufacturing Com- 
pany has nearly completed im- 
provements and enlargement which 


! will cost $700,000 and is installing 


equipment of the latest kind for the 
manufacture of steel valves of many 
kinds, including the largest sizes of 
valves made in America. The en- 
larged foundry will be the best of 
its kind in the country. 


INTEREST IN LINCOLN 
WELDING COMPETITION 
Widespread interest in the second 
Lincoln are welding competition, re- 
cently announced by the Lincoln 
Electric Company, Cleveland, O., is 
evidenced by the number of in- 
quiries received by the company. 
These emanated from seventeen for- 
eign countries and cover practically 
every known industry and are dis- 
tributed over wide range of po- 
sitions. 


a 


INTRODUCES PNEUMATIC 
SANDER 
Independent Pneumatic Tool 
Company, Chicago, Il., has intro- 


|}duced a rotary pneumatic sander 
No. 2608. It is of the center spin- 
dle type. A feature of the ma- 


Lubricating oils are purchased by work-factor evaluation method has | chine isa two-way governor which 


{opens the throttle to admit the re- 
| quired amount of air for peak load 
| operation and decreases the air con- 
| sumption automatically when run- 
ining idle. The sander operates at 
| 4,500 r. p. m., weighs ten pounds 
| with wheel or disk and is eight 
|inches long, over all. 
} 
NEW STATIC 
BALANCING MACHINE 

Jenkins Machine Company has 
developed a new static balancing 
machine for balancing rotating 
parts which will be manufactured 
iby the Zencromatic Company, She- 
boygan Falls, Wis., a subsiciary of 
the Jenkins company. The ma« 








chine indicates the amount of une 
balance and locates its position. 
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Piston Service, Inc., Continues Expansion 


Policy of Branch Stores an 


| 
| 


3 


s 


d Machine Shops 





TOP—New branch of Piston Service, Inc., recently cpened in Seattle. Lower picture shows the firm’s 


machine shop ct Tacoma, 


PPE Piston Service, Inc., with its 
store in Seattle, Wash., 
considerable expansion 


main 


has shown 


the past year, and has followed a 
policy of branch stores and machine 
shops at several of the branches, in 
order to extend its service to the 
trade. 

James Brennen is the head of the 
company, which originally launched 
one of the first exclusive parts 


stores in the West, at 801 East Pike | 
| store, while the Hendricks machine 


St., Seattle. Prior to that, Bren- 
nen had been operating the Motor 
Parts Machine Company, cylinder 
grinding being the nucleus around 
which he built the parts business. 
Keeping big stocks, giving quick 
service and intimate knowledge of 
the business are three points to 
which he attributes 
ment, from that small beginning 
until the present time, when Piston 


four miles distant from the main 


store. 

Carefui selection of parts lines, so 
that nationally known and depend- 
able merchandise only is carried in 
stock, is another feature of this 
concern. 

Complete machine shop facilities 
are provided in connection with the 
stores in Everett, Tacoma, Yakima, 
Bellingham, Aberdeen, Wenatchee, 
and also at the Motor Parts 
chine Company, close to the main 


shop has been purchased and just | 


|opened in connection with the West- 
lake store. 


his develop- | 


Service, Inc., has nine service stores, | 


others being located in 


‘Tacoma, Bellingham, Yakima, Aber- | 


deen and Wenatchee, all live 
Washington towns. The two Seattle 
branch stores opened last month 
are at 307 Westlake North and at 
4542 10th Ave. N. E., from two to 


Everett, | 


Quick service is the object in this 
move. 
The theory of the 
plained 
assistant 


by Harry MacMillan, new 
manager, who 


having served as 
ative for that company, to work 
with Brennen. “Four hour service” 
is the goal of this arrangement of 
branch stores, scattered about the 
state of Washington, and also in the 
city of Seattle. 

“This region has trucks, buses, 





STOP SQUEAKS AT 


wits JEAVONS 


SPRING COVERS 


No rust accumulation, no squeaky or hard 
riding annoys motorists when they u Fabric 
Spring Covers Made of one piece SPECIAL 
heavy double coated imitation leather con 
forming to shape of spring. They cover the 
Spring clip and therefore protect the 
Vitals 


pring 6 


Ask your jobber or write us 





A PROFIT 
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The Jeavons Company, Fremont, Chio. Oldest Mfrs. of Spring Covers 





Ma- | 


president, | 
James Brennen, is pretty well ex- | 


recently | 
|came from King Quality Products, | 
Coast represent- | 


Similar shops are located in other Washington cities 


industrial 
by some 


passenger car and en- 
| gines manufactured 
different makers,” said MacMillan. 
“When one stops 
variety of models produced by the 
|car manufacturer since 1915, it is 
difficult to actually state their ex- 
act number. 


“It is easy then to see that it is| 
or | 


impossible for any repairman 
car dealer to carry enough parts 
in stock to service the cars in any 
given community. 
“Piston Service, Inc., 
;carefuly studying and 
this state with the thought in mind 
that automobile owners demand 


has been 


|prompt service on their cars, that | 


yarts cannot be shipped long dis- 
tances, consuming many hours’ de- 


| transportation charges. 


cated so that not more than four 
hours are required to deliver a part 
for that vast number of different 


| makes of cars to the remotest part | 


| of western Washington. In the ma- 
| jority of cases, in less than one 
| hour’s time from the receipt of the 
| telephone call or telegram, the part 


is in the repairman's hands and the | 
| car well on its way to proper run- | 


ning condition.” 


| This firm knows that it is well 


for a jobber to be in a position to} 


; say, “Yes, I have it,” to the repair- 
man’s inquiries. 
That’s a good reputation to estab- 
lish—that stocks are adequate. 
| Piston Service is a believer in 
| printer’s ink. Placards of pistons, 
| very much enlarged, printed in red 
| colors that are sure to attract, have 


| been put into wide circulation... ; 


172 | 


analyzing | 


lay in transit and the high cost of | 


“Our stores are strategically lo- | 
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ELEGATES returning from the 

first joint trade show of the 
Motor and Equipment Association 
and the National Standard Parts 
Association held in Cleveland re- 
j}eently are practically unanimous 
that the joint venture was a com- 
| plete success. That members of 
both associations are sold on the 
| combined show idea is indicated by 
| the fact that both bodies have voted 
jin favor of a similar show in 1931. 
| The show outstripped all others 
lin the history of the industry in 
number of exhibitors, size of ex- 
hibits, total floor space occupied, 
j}and in the range of products dis- 
played and demonstrated. The real 
measure of the show, however, lies 
|/in the actual contacts made be- 
|tween manufacturers and jobbers, 
| orders signed and future business 
|lined up, and here the show is 
|known to have performed a real 
| service. . 
| Exhibitors generally conceded 
| that there was a decidedly optimis- 
| tic tone prevailing throughout the 
| week. Jobbers from all parts of 
; the country showed a greater buy- 
jing interest than had been antici- 
| pated, and there is a general belief 
ithe show has initiated a definite 
|' movement of automotive goods. 
| Mechanically, the show and the 
two convention sessions ran off 
smoothly, indicating that those in 
charge of arranging the joint affair 
had done a tremendous amount of 
work in seven short weeks of time. 
With the whole year before them in 


RUSCO PRODUCTS TO BE 
EXHIBITED AT ST. LOUIS 


Middletown, Conn., Dec. 8—A 
large exhibit, showing plastic mod- 
els of Rusco products, will be on 
| display at the St. Louis Road Show, 
by the Russel! Manufacturing Com- 
| pany of this city, according to W. T. 
Palmer, manager of the company’s 
|replacements department. 

The exhibit will include a scien- 
tific mechanical apparatus demon- 














in the curing of Rusco Roldak brake 
lining after it is applied to a car. 


Rusco brake linings, aero products, 
Durak brake shoe liners, clutch fac- 
ings, Rusco clutch spider, Rusco riv- 
eting and brake relining machines, 
brake drum lathes and _ grinders, 
and other mechanical apparatus of 
this type. 


to consider the! 


co. TO 
PLANT 


PACKARD CABLE 
OPEN CANADIAN 
Toronto, Ont., Dec. 8 
The Packard Cable Company of 
Warren, O., is opening a Canadian 
plant at 283 King Street East, here, 
to be known as the Packard Elec- 
tric Company of Canada, Ltd., and 
| will manufacture ignition sets, bat- 
ltery cables and other automotive 
|accessories. Installation of equip- 
ment already has started. A. W. 
Tyrrell, who has been manager of 
the assembly department of the 
company 
charge of the new Canadian plant. 


NAMES 
MANAGER 
8. 


DE LUXE PRODUCTS 
BROWN PACIFIC 
Seattle, Wash., Dec. 
Brown, for ten years 
representing De Luxe pistons 
this state, has been appointed | 
Pacific Coast manager for the De| 
Luxe Products Corporation, La} 
Porte, Ind. He will divide his head- | 
quarters between Seattle, San Fran- | 
cisco and Los Angeles. 


IN LARGEB QUARTERS | 
New Brunswick, N. J., Dec. 8.— 
The Middlesex Auto Parts Com- | 
pany, formerly at 54 Albany St., has | 
moved to greatly enlarged quarters | 
at 305 Burnet St., this city. The 
concern has a modern machine 
shop in its new quarters, equipped 
for installation of flywheels, ring 
gears, regrinding cylinders, grind- 
ing and fitting pistons, fit pins, line 
rods, brakes relined and valves re- 
faced, ;> : ’ 








strating what actually takes place | 


In connection with a spectacular | 
setting, the Russsell Manufacturing | 
Company will also display types of | 


at Warren, O., will be in | 
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jobbing or | 
in | Roosevelt, Nash, Erskine and Stude- 
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laying plans for the 1931 combined 
| Show, both groups already see an 
|} even greater trade show assured for 
| next year. 

A total of 285 manufacturers util- 
| ized 649 exhibition spaces in the 
| arena, arcade and west annex ofthe 
| Cleveland Public Auditorium: this 

year. About 100 of these exhibitors 
| were members of both associations. 

In addition to the jobber members 
| of the M. E. A. and N. S. P. A., 'sev- 
eral hundred non-member wholesale 
| firms were represented at the show 
|as guests on the first three days. A 
| large number of foreign distributors 
| were present throughout the week, 
} and on trade night, Friday, Novem- 
| ber 14, 2,641 service men, garage 
;} owners, fleet operators and other 
| trade representatives visited the ex- 
| hibits. ; 
| Constructive efforts to assist the 
|automobile retailer in reaching ‘the 
“ultimate consumer” will be mac: 
| by manufacturer and jobber mem- 
|bers of the Motor and Equipment 
Association if the program developed 
}at the annual convention just com- 
|pleted in Cleveland is fully fol- 
| lowed through. 

Of major Impcrtance to the in- 
dustry as a whole was the vote of 
|both manufacturers and jobbers in 
|favor of a joint show with the Na- 
|tional Standard Parts Association 
|mext year. The general favor with 
which this year’s initial joint show 
| was met by all those participating 
| did much to sell members on a con- 
tinuation of the combined show, 





‘Besch Magneto Corp. 
Names New Jobbers 


New York, Dec. 8.—The following 
automotive wholesalers have been 
appointed in the Chicago branch 
territory of the American Bosch 
| Magneto Corporation: 

Northwestern Motor Supply Com- 
pany, 1020 Ogden Ave., Superior, 
Wis.; Canada West Supplies, Ltd., 
Regina, Sask, Canada; Olson Auto 
Supply Company, 927 Minneapolis 
Ave., Kansas City; C. H. Longwell 
Company, 25 South 3d St., Zanes- 
ville, Ohio; Wolffs Stark Auto Parts 
Company, 228 2d St., S. E., Canton, 
Ohio. 

Replacement parts wholesalers: 
South Side Unit Parts Companr, 
Inc., 6515 Cottage Grove Ave., Chi- 
cago. 

The New York office has ap- 
pointed the following concern as a 
wholesaler of automotive products: 
Lott Brothers, Lamar Street and 
Cotton Avenue, Americus, Ga. 


THOMPSON PRODUCTS TO 
HANDLE TRYON SHACKLE 


Cleveland, Dec. 8.— Thompson 
| Products, Inc., has been oppointed 
{exclusive distributor of the Tryon 
| shackle to the jobbing trade, accord- 
| ing to Charles E. Thompson, presi- 
| dent. 

The Tryon shackle, manufactured 
| by the Willys-Morrow Company, is 
| Standard equipment on Chevrolet, 
| Oakland, Oldsmobile, Pontiac, Vik- 
|ing, Marquette, Buick 850, Chrysler 
Six, De Soto Six, Dodge Six, Durant, 
Whippet, Wiilys-Knight, Hupp, 


(UTPS) .— | 


baker. 


WESTINGHOUSE MAKE 
PAYMENT ON N. J. LAND 


Newark, N. J., Dec. 8.—A check 
for $155,000 has been turned over to 
the City Commission by Jack J. 
Jackson, general attorney for the 
Westinghouse Electric and Manufac- 
turing Company, on a_ contract 
whereby the Westinghouse com- 
pany purchased 23.23 acres of prop- 
erty at Port Newark. The total 
sale price was $250,000. The sale 
was made August 2, 1929, when 
$5,000 was paid down. The property 
adjoins the Haynes *Avenue Bridie. 

“ ; : 


reveal ; 
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Your Used Ca 


Gain in Ratio of Used 


Car Sales to 


Dealers Real Opportunity 


EW YORK, Dec. 8.—Poi 


New Offers 


nting to the increase in used 


car sales during 1930 in relation to the sale of new 
cars the Commercial Credit Companies, in their December 
Automotive Observations, call attention to the need for 
greater stabilization in this growing division in automobile 


merchandising. 

From statistics of this year’s 
dealer operations the Commercial 
Credit Companies concluded that the 
ratio of used cars sold to new Cars 
sold is steadily increasing. For this 
reason, they declare, it behooves the 
dealer to adopt measures to realize 
a reasonable margin of profit from 
these sales which are taking up 4a} 
greater percentage of his time each 
year. 

The attitude of the dealer who 
looks upon his used car department | 
as a necessary evil is criticized on 
the ground that if the dealer treats | 
his used cars as a liability rather | 
than an asset, prospective pur-, 
chasers are too likely to accept his | 
view and hesitate to burden them- 


because they are fairly priced and 
honestly sold. We couldn’t follow 
that policy with your car if we 
traded at the price you specify. 
Surely you can see that the policy 
is worth more to us than any one 
new car order. It's the whole foun- 
dation stone of our success.’ 

“You can’t make that line good, 
of course, if the reputation you 
claim does not exist. If it does, you 
can. And merchants of the type 
we have in mind are doing it. 


Make the Appraisal a 
Formal Process 


“The trading subject, however, 
has been so much discussed that it 





selves with what appears to be a/| 
white elephant to the dealer. 


Dealer Attitude Toward 
Stock Is Important 

The dealer should, Automotive | 
Observations points out, 
the used car as an item ef increas- | 
ing importance in his business. The | 
degree of esteem in which the dealer | 
holds his used cars will be reflected 
in the esteem of the prospective 
buyer. 

“The great fundamental need of 
the used car situation,” says Auto- 
motive Observations, “is public 
recognition of the used car as a 
staple article of merchandise. The 
vital error of the industry up to 
now has been its failure to establish 
for the used car, as such, that 
status in the potential buyer's mind. 
The uncertainty of its value as! 
stock on the dealer’s hands has in 
@ measure been due right along to} 
public suspizion of its intrinsic 
worth. If it is such a gamble for 
the prospect to buy—and the aver- | 
age prosepct considers it such—it is 
necessarily a gamble for the dealer 
te carry in stock, even briefly. If 
from the first it had been recog- | 
nized that the used car was des- | 
tined to become the industry’s chief | 
product and must command respect | 


consider | attitude. 


is not our purpose to rehash it here. 


| General rules for trading are impos- 
| sible. The ideal in every transaction 


is, of course, to trade at a price that 
| will yield a net profit on resale. 
“Just how to realize it, if at all, 
will depend on the*prospect’s mental 
Generally speaking, the 
surest means of bringing him down 
to your price is to stall used car 
discussion until the new car “has 
| been fully sold and then to work 
| from an appraisal sheet. Sometimes 
‘he won't let you postpone your used 
car quotation. But the appraisal 
| sheet can be used with great effect 
| in either case. On it you note, first, 
the immediate market value of the 
| car (use the Blue Book or an equiv- 
alent and show it to the prospect 
| who thinks the figure low), then 
‘the nature and the cost of the 


| operations involved in preparing it 


to sell at such a price. You can 
include sales commission and over- 
head among them, or not, as you 
think conditions justify. 

“When you finish, add the costs 
and deduct them from the sales 
price; you have made impressively 
clear to the prospect your reasons 
for quoting as you do. He may not 
accept the quotation, but he can’t 
argue soundly against it. 

“And the fact that you have been 
so thorough and evidently have good 





in proportion to keep the industry 
stable, we should today face a very | 
different picture. | 

“The dealer, therefore, who pro- 
poses here and now to lick this used 
used-car bugaboo must base his pro- | 
gram on winning public confidence | 
for at least his own used cars. When 
the buyer no longer considers them 
a speculation the element of specu- 
lation in their handling will be 
minimized for him. It is impossible | 
to overstress this point—it is abso- 
lutely basic. 

“Until the prospect feels certain 
that any used car he buys from you} 
will be as represented and worth 
every dollar he invests, you have not 
put solid foundations under your 
used car merchandising program. 
You may sell them by hard driving 
opportunism. But your sales cost 
will be high, your prices low, and| 
your future prospects utterly un-| 
certain. 

“Only when the public fully trusts 
your used cars can you fee] that 
both your trading and your selling | 
program has a bedrock underpin-| 
ning. Yet it is in this detail that the 
average dealer’s used car methods 
fail most woefully. The cynicism 
bred of generally rough experience 
in the used car field makes him 
doubt the possibility of earning pub- 
lic good-will for his used cars in any 
such degree. Such talk, he thinks, 
ls visionary—idealistic. But the} 
writer of this message knows dealers | 
who have done it. And their sales 
and profits showings are the best 
that he has seen. 

. “Their prestige in the selling end 
is jcapitalized also in their trading. 
‘You know the reputation of our 
ised. car,’ they are able to say. 








ple buy them with confidence 





reasons for making such a price, 
whereas he has nothing but cupidity 
to justify insistence on a higher 
one, gives you a far better chance 
of closing on your terms than you 
will ever have by making an off- 
hand verbal offer for the car. 
“The appraisal sheet, aside from 
its function of keeping your own 
ideas of value within reason, is a 
bit of staging that goes a long way 
towards convincing the buyer that 
you: know your business and sham- 
ing him out of mercenary dickering 
for an unfair price advantage. The 
dealer whose policy is to sell his own 
car first if possible and to use an 
appraisal sheet for the calculation of 
every allowance quotation will by no 
means gain his point on every deal. 
But he will go a long way towards 
it, and in the long run will sell far 
more new cars at a profit because 


| of such methods than he ever would 


without them. 

“But to offer advice on trading 
that would fit every deal, one would 
need to stand at the dealer’s elbow 
all day long, for every deal is dif- 
ferent, in some respects at least. 
Advice on handling and selling used 
cars is far easier to standardize and, 
on the whole, of greater value. For 
where the handling policy is sound 
and the sales work thoroughly 
effective the trading problem is 
greatly simplified. 


Showmanship Vital to the. 


Used Car Sales Campaign 


“Just as the basic factor in the 
used car picture as a whole is con- 
fidence in the used car as a com- 
modity, so the basic need of an 
effective used car sales program in 
the market of today is showmanship, 


9 





For no matter how much confi- 
dence your used cars command, you 
will be called on to handle more 
|of them in twelve months’ time than 
conservative sales methods can dis- 
pose of. You've got to keep new 
prospects coming, and to do that 
you have to be spectacular. 

“Quite the most effective means 
of doing so is to advertise unheard 
of bargains now and then. The 
sales attract a great host of callers, 
keen to see how such a price is 
possible and eager to acquire such 
low-cost transportation, if the cars 
have any value. 

“At the sales every cailer is asked 
to write his name on a card, his 
address and his telephone number. 
These names are used as a prospect 
list, and every one is followed up to 
see how live a prospect he is for 
some other type of car. Of course, 
out of the great number of callers 
who come to the salesroom for these 
special sales, and others equally 
sensational that are held from time 
to time, many buyers are secured 
for cars not sold at bargain prices. 
Callers jnterested by the 81-cent 
| sales have been known to buy cars 
|}in the $1,500 class. Every name 
| listed as a potential prospect by this 
|means is circularized periodically 
with a small house bulletin listing 
bargains for sale and containing in- 
stitutional write-ups intended to 
build good-will for the dealer and 
especially for his used car depart- 
ment. 

“All persons who have bought 
used cars from him at any time are 
likewise on the mailing list and 
every effort is made to retain their 
good-will and sell them again. 

“Methods similar to this are used 
by almost all dealers today who are 
moving used cars in large numbers. 
The individual bargain sales cost 
little, comparatively, and the losses 
they entail are legitimately charged 
to advertising—for they are the most 
effective possible form of used car 
advertising and help in the long run 
every other department of the busi- 
ness by means of the general pub- 
licity they produce. They accomplish 
nothing permanent unless the pros- 
pect who calls from curiosity finds 
| courtesy, efficiency, fair dealimg and 
good looking merchandise on the 
premises. When he does, however, 
he is not only sold himself—on the 
institution, if not on any car in its 
present stock—but spreads its fame 
among his acquaintances. He prob- 
ably calls in the first place expect- 
ing to find a joker in the sale and 
a cheap establishment in all respects 
behind it. When, to the contrary, 
|he finds the transaction completely 
on the level and the atmosphere 





way, he cannot fail to be greatly 
impressed and to become a vigorous 
booster for the dealer and _ his 
methods. 

“Other publicity stunts are always 
| possible and often resorted to by 
progressive dealers. Driving used 
cars bearing signs to strategic sales 
points such as factory entrances 
and getting laborers and other used 
car buyers interested in them and 
in the institution is one favorite 
scheme. Others will suggest them- 
selves to any dealer who studies 
his own problem with such expedi- 
ents in view. All are available if 
characterized by good taste and a 
spirit of absolute fair dealing. Dis- 
honest advertising and methods 
that offend good taste are at all 
times harmful. 


Sales Expedients in General 


“Classified newspaper advertising 
of used cars is practically universal 
a requires no reference here, ex- 
cept to caution against listing too 
many cars or cars at high prices. 


with “many other bargains” tacked 
on to suggest a wide range of at- 
tractive possibilities will bring more 
callers to the salesroom. Successful 
dealers here and there use display 


tutional copy. Virtually all pro- 
gressive dealers list every one who 
calls at the salesroom without buy- 
ing, and every on 
representatives talk used cars on 
the outside without making a sale, 
and follow these up as soon as suit- 
able. cars are received. Like the 
Western dealer referred to above, 
they keep in contact with such po- 








of the place high grade in every | 


advertising also, chiefly with insti- | 


to whom their | 





r Problems Into Profit 


tential prospects thereafter through | everybody who follows it a liberal 


the mails. The practice of following 
up from year to year persons to 
whom used cars have been sold at 
one time or another is essential to 
any thorough-going campaign of 
used car merchandising. 

“In addition to these more or 
less standard expedients excellent 
results have been gotten by— 

1. Sending postals at frequent 





| 


intervals to each boxholder on each | 


nearby rural delivery route, if any. 
The cards can be addressed merely 
to the box, as for example, 
Box 99, 
R.R.No. 1, . 
Litchfield, Conn. 


and should contain either an allur- 
ing description of one car, with 
“many other bargains,” or some 
equivalent formula, at the bottom; 
a brief list of cars at attractive 
prices, with the same supplementary 
message, and perhaps a brief word 
about your square-deal policy or a 
brief and convincing statement on 
the latter point alone. The char- 
acter of the wording can and should 
be varied, but if the plan is con- 
sistently adhered to it will produce 
many sales in a year’s time at very 
low acquisition cost. 

2. Putting up bulletins each week 
either in or near as many as pos- 
sible of the factories in the terri- 
tory. 

3. Having a commission arrange- 
ment, if possible, with some one at 
each of these factories and paying 
so much for each name of a pros- 
pective buyer in’ that factory to 
whom a car is sold as the result of 
the tip. . 

4. Having a commission arrange- 
ment of some kind with garage 
proprietors or employees whose con- 
tacts with the motorists in general 
bring them information as to where 
live prospects may be found. 

5. Picking out from the registra- 
tion records the names of owners 
whose cars are really salable and 
who are likely to have reached the 
trading stage and circularize them 
for the purpose of getting those cars 
traded in, and moving some of the 
present stock in the process. 


Watch Every Used Car 
Every Day It’s in Stock 


“The handling of cars while in 
stock plays, of course, a vital part 
in the limiting of used car losses. 
Market depreciation is going on 
every minute, and unless each car 
is watched individually to be sure 
it moves | before depreciation be- 
comes excessive a fair proportion 
will certainly stay on hand much 





too long and entail disproportionate | 


losses. 

“Nothing, therefore, is more im- 
portant than a perpetual used car 
inventory visible at all times and 
so arranged that it shows clearly 
and readily just how long each car 
has been on hand. A device for this 
purpose has been previously de- 
scribed in Automotive Observations, 


but will stand a second description. | gisp) 


“It consists of a board eight feet 


long by four and one-half feet wide, | Put 


in five different colored 
The first section is black 


laid off 
sections. 


| car operations. 





| 
' 


| 


and in that space the cars are list- | 
ed, with full details as to make, | 


model, year, selling price, date re- 
ceived, date sent to shop for recon- 
ditioning and the names of. sales- 
men on whose deals they were taken 
in trade. 
the third white, the fourth blue and 
the fifth red. The board is check- 
ered all over sections two to five 


inclusive, into ninety squares, rep- | 
The | 


resenting days for each car. 
first ten days are in the green or 
reconditioning section. The next 
twenty-one are in the white sec- 


tion, representing the balance of | 


the first month. The blue sections 


: : | contain thirty-nine squares and the | 
A few cars at very attractive prices | 


red twenty. A large black tack is 
placed on the board after the de- 
scription of each car and moved 
forward each day that the car re- 
mains on hand. Every car is expect- 
ed to be sold before its marker 
leaves the white section. Those 
that get into the blue are at once 
put under pressure and any that 
get into the red are considered a 
menace to the business. 

“Needless to say, few will get very 
far, even into the blue section; when 


such careful oversight as this is| 


exercised. 
“A board of this kind, besides 
keeping the stock moving, gives 


The next section is green, | 
|of dealers the industry has known. 


education in the art of used car 
merchandising. You can’t follow 
such an instructive chart very long 
without learning what cars are hard 
to move and where the heavy losses 
are entailed. p 


The Buyers Won't Respect 
Your ‘Cars If You Don’t 
“Space limits prevent any lengthy 


| discussion here of the Subjects of 


reconditioning and displaying cars. 
It would, of course, be ideal to re- 
condition and guarantee every car 
that comes in, and it would do much, 
if it were possible, to establish the 
public confidence that is so essen- 
tial to long-swing success in used 
In so far as it is 
practic ble, a policy of this kind is 
desirab e, but under the present 
conditions in the industry it is by 
no means practicable for the aver- 
age’ active dealer to recondition all 
cars. Without guaranteeing them 
formally, he is making a fatal mis- 
take if he does not do so in fact to 
the extent of satisfying every hon- 
est buyer with the treatment re- 
ceived. No general rules can be 
given to cover this stipulation. It 
does not demand that any dealer 
give money away needlessly. Many 
a complainant, handled with friend- 
liness and tact, can be sold off his 
criticism. 

“But when such means are un- 
successful—satisfy him. Not now and 
then, but always. Get the word 
around that you stand behind every 
representation. It will sell more used 
cars at less cost than any salesman 
you can possibly employ. 

“Storing cars all under cover in 
an attractive salesroom would also 
be ideal if it were practicable. Per- 
haps it is for dealers who run their 
business absolutely right. But not 
for large volume dealers in general. 
So the used car lot finds its uses, 
but it should never, in our opinion, 
be used for the better class of cars. 

“As an institution the used car lot 
is partly responsible for the public’s 
suspicion of the used car per se. 
People associate standard and de- 
sirable merchandise jin their minds 
with attractive display. Vegetables, 
grown in the open and sold at once, 
are often displayed in the open. 
Clothing, jewelry, pianos and even 
machinery are not. Merchandise of 
quality is valued and protected in 
proportion to its quality. It’s pretty 
cheap stuff, so the public is dis- 
posed to reason, that you don’t even 
protect from the rain while you 
have it in stock. Therefore only the 
really cheap stuff should be dis- 
played out of doors if your stock is 
toc big to store it all indoors with- 


|out incurring too punishing an over- 


head. But remember that to gain 
for your cars the public respect that 
is so vital a part of your long-swing 


| Salvation you must show that you 


yourself respect them. Give them 

the best appearance and the best 
ay you can afford. 

Used Car Technique 


First Among Your New 
Year’s Resolutions 

“Nineteen-thirty will have seen 
many dealers go under. Most of 
them licked by the pesky used car. 
But those that remain will average 
higher in all-around merchandising 
ability than any equivalent group 


Among them will be many men who 
have found an answer to the used 
car problem along the general lines 
herein discussed. Upon such others 
as may chance to read this mes- 
sage we urge the listing of better 
used car technique at the top of 
their New Year's resolutions. 

“More used cars than ever 
be handled in the next twelve 
months if 1931 is even a normal 
year. Right now is the moment to 
decide that your share shall not 
swamp you and to set up the need- 
ful system to prevent their doing 
so. 


must 


| NICKERSON SALES HEAD FOR 


OAKLAND ON BROADWAY 

New York, Dec. 8—A. C. Tiede- 
mann, Jr., New York retail branch 
manager of the Oakland Motor Car 
Company, announces the appoint- 
ment of P. H. Nickerson as sales 
manager of the Broadway sales 





rooms in the General Motors Builde 
ing. 
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In Newark, N. J., in Novembe 


Gain 


(Continued from Page 1) 


while stocks on hand are lower than | 
a year ago. 
New car sales, based on reports of | 
dealers, will be 25 to 30 per cent. 
behind November, 1929. 
Dealers got away to a good start 


last January in used car sales in 
the Newark area, according to a 
chart issued by the Newark Auto- 


mobile Trade Association, although 


used car stock was almost double 
that of January, 1929. 
In February, while sales showed 


a slight increase, stocks rose sharply, 


but as sales mounted rapidly in| 
March and April, stock on hand 
dropped in proportion, and 1930 


stocks on hand crossed the 1929 line | 
in September. 

May saw a slight decline in used 
car sales, while the June and July 
decrease was sharper. August, Sep- 
tember and October used car sales, 
however, were better than a year 
ago 

While the November report has 
not as yet been compiled, it is ex- 
pected to show an improvement over 
last year. 

In a bulletin to members, Claude 
EF. Holgate, manager of the Newark 
Automobile Club says: 

“Our show cpens the night the 
New York show closes, and if you | 
have not already done so, steps 
should be taken now with your) 
factory to secure exhibits from the 
New York display before they are 
assigned elsewhere. 

“Never before has the need for 
an automobile show been so great 
as it is at the present time. Plans 
for the 1931 shows throughout the 
country are getting under way with | 
a vigor that indicates the business 
developing possibilities of the com- 
ing displays. 

“Despite the gloom and pessimism 


ENVER, Col., Dec. 8.— Reports 

secured from a group of Den- 
ver automobile dealers, seem to in- 
dicate that sales generally through- 
out the territory in both new and 
used cars are in somewhat of a 
slump at the present time. 

While the letup has not been 
drastic in the majority of cases, 
there has been a_ noticeable de- 
crease in sales since the first of 
October. At that time business 
showed a spurt, and then slid back 
again. 

This was noted again on the first 
of November, when a slight resump- 
tion took place, but was followed 
‘ shortly after by a gradual decrease 
in interest on the part of the buying 
public 

However, dealers are still opti- 
mistic regarding the prospects for 
the winter, and are looking forward 
to a betterment of conditions as 
soon as mney received from the 
crops begin; to circulate more 
generally 

As far as used car conditions in 
Denver are concerned, this situa- 
tion is not causing any undue worry. 
Stocks for the most part are at 
normal figures, or lower, with the 
sale proving to be tairly steady, al- 
though not as great as earlier in 
the vear. 


| population, 


jis vast room 
this respect.” | 


Denver Used Car Market 
Reports Decrease in Sales. 


which has been rampant, there is 
money to be spent, and sales will 
be made by those merchants who go 
after business constantly and re- 
lentlessly. 
are being released by the Christmas 
savings funds right here in Newark, 
practically every bank reports great | 
increases this year in their savings! 
deposits. 

“The Auto Trade Building & Loan | 
Association’s annual report, shortly | 
to be issued, will show $13,000 less | 
withdrawals this year than last. A 
survey just completed by the Board 
of Health indicates 9,000 unem-| 
ployed out of about half a million 
and these at present! 
unemployed, together with their 
families, constitute only 5.05 per) 
cent, of our total population. 

“Why not concentrate sales ef- 
forts on the 94.5 per cent. of the 
populace whose purchasing power 
has not been affected by depressed 
conditions?” 

Discussing the future, Manager 
Holgate told the Automotive Daily 
News representative: 

“As to 1931, it is our belief that) 
business will be better than it has| 
been this year. The introduction | 


of new models within the last! 
month or two has_ undoubtedly 
stirred up some interest, but the 


more important thing that will have | 
a bearing on next spring's sales is | 
the fact that many customers have 
held over their 1929 cars and there 
should be quite a respectable re- | 
placement market opened up 
shortly. | 

“We believe there has been a | 
slight increase in dealers’ efforts to} 
secure service work, but feel there) 
for . improvement 


Many millions of dollars | 


in | 





| November. sales improved over 


| October, according to Henry Ober, | 


| Corporation, 365 Fairfield 


| Chrysler-Plymouth dealership. 
| sees excellent prospects for 1931. 
| The broad general uptrend also 
| obtains in New Haven, reports from 
| dealers there indicate. In some re- 
| spects reports are 
than those received 
The optimistic attitude is even more 
| pronounced. 

“Our schedule per month has been 
ten cars. We sold fourteen in Oc- 
tober, with eighteen used cars,” is 
the report of Cowles Tolman of 
Cowles Tolman & Son, 700 State 
St., Franklin dealership. “Service 
is at present spotty. We are look- 
ing forward to an increase in sales 
and hope for the best.” 

Sales in.October were only slightly 
below the set quota, according to 
H. H. Brown, president of the Brown 
& Thomas Automobile Company, 264 
Whalley Ave., Cadillac-La 
dealership. “We sold twenty-four 
new cars in September and sixteen 


He 


Satisfying Used Car Sales 
Gain in Jamestown Area 


| JAMESTOWN, N. Y., Dec. 8.—A)| tion for expected good volume of 
| new car business early in 1931. 


survey of representative distribu- 


| Of dealers just now. 


Salle | 


tors in southwestern New York and | 


northwestern Pennsylvania reveals 
a satisfying increase in used car 
sales the past month, but disposi- 
tions of new vehicles have not been 
up to expectations. 

The latter condition is due to the 
fact that several motor car makers 
were to announce new models dur- 
ing the latter part of the month and 
early in December, and naturally 


chasing new cars until the new 
models made their appearance. In 
the past few days, however, two 
manufacturers have brought out 
1931 models, namely Hudson-Essex 
and Chevrolet, and judging from 
the inquiries and new _ business 
| placed since their introduction, the 
| automobile business with most 





Several dealers are of the opinion 


that stimulation of interest due to| 


new models being introduced will 
prove of benefit. 


J. C. Haines, sales 
the Hall 


manager for 
Cadillac Company, says 


that business can only be described | 


as fair, having suffered considerable 
letdown during the past month. 

Used car stocks with this com- 
pany are low, and business in this | 
department is looking better. The 
big sale which the Hall Company is 
putting On in used cars is having 
a good effect, and serving to help 
the sales. 

Business with the Platt-Butler 
Motor Company, local distributor 
for the Graham and the new Aus- 
tin, is reported by A. G. Hoskins. 
the manager, as showing uo com- 
paratively well. 

The Marmon Sales Company, 
while feeling the effects of the state 
of business conditions at the pres- 
ent, has noticed considerable in- 
terest of late from the general 
public in their product. 

Business, while it is declared 
be much slower than desired, is 
nevertheless going ahead, and sales 
are being made. What slump exists | 
is largely in the new car field. ac- 
cording to the manager, L. B. Utter. 


Bridgeport Reports Better 


Tone i 


BRIOGEPORT, Conn., Dec. 8.—A, 

definite change for the better in| 
new and used sales has been noticed | 
in the western Connecticut area) 
during the past two weeks, a sur- 
vey of leading dealers in the terri- 
tory showing decided uptrends in 
fall business and excellent prospects 
for-the winter and spring. 

While dealers as a whole do not 
expect that the floodgates of buying 
will be thrown wide open until after 
the first of the year, when the de- 
mand for new models, augmented 
by replacement purchases, will 
Shape itself. While the situation 
at present is slightly spotty, in- 
creases recorded during the first 
two weeks in November have been! 
considered remarkable, in view of 
economic factors. Industrial im- 
provement in the area no doubt has | 
played a large part in the awakened | 
interest of car-buyers. 


n Used Car Sales 


Blue Ribbon Garage, Inc., 283 
Fairfield Ave.. Dodge-Plymouth 


dealership, ended the month of Oc- 


tober with business doubled over | 
September, according to Chris 
Weidemann. A special drive is con- | 
templated by the dealership, now 


that the possibility of selling more 
cars has been established. 

Ten new cars were sold during 
October by the Uppercu Cadillac 
Corporation, 1027 Fairfield Ave., ac- 
cording to Horace Sanford, manager. 
He considers this good business for 
that month, and sees an even better 


record tor November, considering 
the number of prospects now in 
view. 


F. E. Lalley, Jr., proprietor of the 
Bridgeport Franklin dealership bear- 


| ization, 


to} 


dealers and distributors will be of 
| highly satisfactory proportions this 
winter. 

Taking the situation as a whole, 
| in the territory, used care are mov- 


ing more freely. A majority of rep- | 4. been coming into the service 


resentative dealerships look forward 
to cleaning up used car stocks be- 
| fore the end of the year. 


used cars, while sales of new cars 
have shown more stability. 
Norman F. Johnson, Jamestown 
Nash distributor, says that sales 
of used cars off his salesroom 
floor have been decidedly better 
during November, although new 
cars are not moving as well as 
they should. His sales organ- 
however, will spend the 
balance of the year an a %or- 
tion of the month of January con- 
centrating efforts on cleaning up 
stocks of used vehicles, in prepara- 


Portland, Ore., Dec. 8.—A number 


| Garage, Inc., Jamestown, distributor 
| 
| of 


[| Vice-president of Standard Motors | 
Ave., | 


in October. Prospects for November 
are very encouraging,” he says. 

The Erwin M. Jennings Company, 
250 Whalley Ave., Hudson-Essex 
dealership, is running ahead of its 
quota, with the uptrend becoming 


| more noticeable each week. 


| ported by George B. Wuestefeld of 


more favorable | 
in Bridgeport. | 


Decided gains in sales are re- 


the Pierce-Arrow and Willys-Knight 


dealership at 190 Whalley Ave., 
bearing his name, for the first 
week of November. The month's; 


total will exceed that of October, 
he believes. 

“New car sales are picking up. 
October was 30 per cent. better than 
September,” says N. L. Biever of 
the Biever Motor Car Company, 138 
Whalley Ave., Chrysler dealership. 
“There have been many inquiries, 
and we have a number of good 
prospects on hand. We sold two 
cars today. It seems to me that 
sales are coming to the ketter class 
We look for a 
decided improvement in the coming 
year in the way of normal replace- | 
ments plus what we have sold this 
year.” 


| bought freely. 





U.S. SEEN ASLEADER — 
IN LUXURY CARS 


(Continued from Page 1) 


if there can be no doubting the 
future of the sixteen—high priced, 
luxurious to the last degree and one 
that makes “pride of ownership” 


mean something. 

Those I have talked with are of 
the opinion that, although Cadillac’s 
successful introduction of the six- 
teen from now on America’s high- 
est priced product will lead the 
world, displacing imporied cars 
which heretofore have had the call 
among that wealthy ‘class, where 
money is no object when it comes 
to buying automobiles. i 

It will be recalled that while the 
big buying of these Cadillac six- 
teens waé done in metropolitan 
areas, Cadillac was agreeably sur- 
prised to find that the smaller com- 
munities responded to the urge and 
As Mr. Chick says, 
“Aeceptance of the V-16 in these 
sections marks a new trend in the 
sales experience of quality car 
manufacturers.” 

-Next in importance to Cadillac’s 


| pleasing surprise as the high light 


The Third & Lafayette Streets 


Hudson-Essex, received new 
models during the past week, and, 
according to Carl L. Nelson, presi- | 
dent, a winter and early spring busi- 


| ness of highly satisfying proportions | 


will be attained. The potential cus- | 


|tomers who have viewed the new | 


models are impressed with the 


| snappy lines, lower prices and con- | 


the car-buying public withheld pur- | 


of Portland firms have reported a 
very good business on used cars in| 


| spite of the fact that a number of 
| liquidation sales closed out a lot of 
cars, creating a new value in used 
cars with which the established 
dealers could not compete. 

An increase of automobile sales in 


1930 over the Same period in 1929} 


has been announced by the Fields 
Motor Car Company, Chevrolet dis- 
| tributor, at 41 Grand Ave., North. 


the 1,000th mark having been 
reached earlier than it was last 
year. Arthur L. Fields, president of 
the company, gave the entire sales 
force a banquet in celébration of the 
delivery of the first 1,000 cars, and 
pointed out that business for the 
firm had been axceptionally good 
during the year. 

Mr. Fields expressed 


the belief 


1931 and commended the ability of 


venient finance terms. Used car) 
stocks are at a minimum. Service | 
work at the company’s service sta- 
tion, the Fourth & Lafayette Cor- | 
poration, has improved also during | 
the month of November. 

According to Dave Fox, sales man- | 
ager of the Jamestown Buick Com- | 
pany, and the Kettle Motor Car | 
Corporation, Pontiac-Oakland dis- | 
tributor, sales of used cars in No- | 


; vember exceeded the entire month | 


The Lake City Motor Company, | 
| Erie, Pa., Ford dealership, reports 
|} an appreciable decline in stocks of | 


of October, and all indications point 
to a good year in 1931. New car | 
sales have also recorded improve- | 
ment. A steady volume of business | 
department since the resumption of 
the twenty-four-hour service sev- 
eral weeks ago. 

The Stirling Brothers Company, 
Erie, Pa., Dodge-Plymouth distribu- 
tor, states that while November new | 
car sales were off slightly there has 
been a wide improvement in volume 
of business in the used car division. 

The Star Garage Company, Erie, 
which recently took the dealership 
for Chevrolet, reports that new car 
sales, since introduction of new 
models a week or so ago, have shown 
a decided upward trend. According | 
to Mr. Nelson, head of this firm, 
the public will buy automobiles this 
coming year. They have only been | 
holding off purchasing until new | 
models are on display. 


made by his firm during the last | 
ninety days, He believes that auto- | 
mobile sales during the next few) 
months are going to show a gain} 
over a similar period a year ago. 

“Since August 1, when the new | 
Buick eight was introduced, our | 


sales in Portland have averaged | 
44 per cent. greater than during the | 


;same three months in 1929,” de- | 


The firm has sold over 1,000 cars./ 


clared Phillips. “Furthermore, aetual | 
deliveries in October show an in-| 
crease of 45 per cent. over the same | 
month last year.” 

The Blackwell Motor Company, 
Ford dealer, of which Sam Wilson | 
is manager, reported that sales on | 
commercial vehicles during the past | 
month or so have been heavier than | 
passenger car sales. Mr. Wilson | 


stated that he has few carson hand, | 


| only an average stock, with which 


that sales would be still larger in | 


| Wilbur M. Carl, sales manager, in| 


| directing the sales force this past 
year. 


‘| Wilson declares that i 


he is well satisfied. | 
The service department is doing | 
good work, and has shown increased | 
business, following out the program | 
adopted by the Ford factory. Mr} 
in his belief | 


|ager of the D. A. D. A. 


| while Reo reports 1,181. 


1 


of the last week comes the action of 


|'the Detroit Automobile Dealers As- 


sociation in formally approving the 
plan for unjfication of new model 
announcements. 

“While the adoption of such 4 


| plan would be of inestimable value 


to the national exhibitions and local 
shows in increasing public interest 
in these annual displays, yet that 
was not the main thought when the 
association passed this resolution,” 
says W. E. Edenburn, general man- . 
“What our 
dealers want js to have the distress 
sale period confined to the dull sea- 
son of the year, the last quarter, 
when they will not feel the effects 
of price cutting to clean up for new 
models sO much as they do when 
all this happens in the middle of 
the good buying season. We feel 
sure that if manufacturers would 
stop staggering these announce- 
ments as they are doing now, it 
would materially help the industry.” 
Chevrolet's, Ford’s, Chrysler's, 
Buick’s and Reo’s production figures 
for November which came out last 
week were not so bad, all things 


/considered. The month lived up to 


its reputation of being one of the 
slowest of the year. Chevrolet had 
hoped to make it 60,000, but when 
the smoke of battle had cleared 


|away the count showed 47,257. Un- 


doubtedly this month will reach the 
coveted 60,000, which will be the 
biggest December in Chevrolet his- 
tory. President Knudsen’s hopes of 
having all his twenty domestic man- 
ufacturing plants operating at ca- 
pacity by spring look possible of ful- 


| fillment. 


Chrysler units turned out 7,992, as 
against 12,838 in October; Buick 
7,177, as against October's 11,171, 
Ford's offi- 
cial returns totaled 51,923, which, as 


| Automotive Daily News pointed out 


Dealers in Portland, Ore., | 
Report Very Good Business 


in its Saturday edition, is 52.83 per 
cent. below the November of last 


year. 

Henry Ford has taken over the 
Walpole mine at Iron Mountain, 
Mich. The mine, which has been 


inactive for many years, has a Jarge 
uantity of low grade ore, which 


jis close to the surface, and when 


Ford starts operations he will work 
it on the open pit method. 

Regional and zone managers and 
distributors of the Olds Motor 
Works started in a four-day session 
at Lansing this morning. During 
the session talks will be made to 
them by A. P. Sloan, R. H. Grant 
and Fred Fisher, General Motors 
executives. 

The proseciting attorney's office 
here has notified the automobile 
finance companies that they will be 
prosecuted unless they obey the law 
in repossessing cars on which they 
hold mortgages. The office says 
that if the finance representatives 
enter a man’s garage illegally and 
take a car they themselves are 
liable to prosecution on a charge 
of breaking and entering, while the 
company may be charged with con- 
spiring to commit a felony. 

“Where no evidence of forcible 
entry is found the company’s agenis 
may be prosecuted on a misde- 


C. W. Phillips, retail manager for | the establishing of the Ford plan|meanor charge and the companies 


ing his name, at 481 Fairfield Ave.,| the Portland branch of Buick Mo-|of servicing has done more for the| on a charge of conspiracy to commit 


is optimistic, reporting the sale of | tor Company, likewise gave a cheer-| dealer than any other work ‘ever |a 
six new cars in October, 





| ful report in speaking of deliveries| planned by the Ford Company. 


misdeméanor,” the * prosecutor’ 


warns. 








Department of Com 
Surveys Foreign Markets 


Washington, Dec. 8.—The decline 
in sales of automotive vehicles in 
many foreign countries is cited in 
a series of surveys made public to- 
day by the Department of Com- 
merce, which cover conditions dur- 
ing the third quarter of this year. 

American cars make up about half 
of the imports by Belgium, while 
French makes continue to hold up 
well. American low-priced trucks 
are being used on projected bus 
lines in China. 

In Colombia, distributors of Amer- 
ican low-priced cars sold a reason- 
able number of units during the 
third quarter, but the total was con- 
siderably below that for the same 
quarter of last year. 

European competition with cars 
from the United States has dropped 
off somewhat in Denmari:. 

An increasing proportion of busi- 
ness is being obtained by low-priced 
American cars in Germany while 
Sales of parts and accessories in 


this market held up well with the 
general tendency towards the in- 
creased proportion of American 


materials used. 

Purchases in Poland of American 
made trucks were almost exclusively 
of two-priced jobs. 

The following surveys were con- 
densed from more complete reports 
by the foreign representattves of 
the State and Commerce Depart- 
ments: 

BELGIUM 

The decline in automobile sales 
which became noticeable in June 
was accentuated throughout July 
and August. The leading factor in 
the decline was the continuation of 


the industrial crisis combined with | 
of | 


the vacation period. Imports 
complete cars dropped from a 
monthly average of 833 during the 


second quarter to 544 in July and / 


554 in August. 
Competition during the present 
year has been entirely in favor of 


the cheap car. Three popular make | 


cars, two of which are American 
and one French, are doing two-thirds 
of the total business. 

Italian sales were weak, but 
French makes were doing well with 
Renault, leading the field. In the 
high-priced class, the American in- 
dustry was well represented al- 
though sales have been exception- 
ally low for the quarter. 

In the truck field, the outstand- 
ing point of interest has been the 
competition of cheap trucks with 
more expensive makes. The sale of 
high-priced commercial vehicles has 
suffered greatly in this competition 


and this situation is expected to 
continue for some time. 
CHINA 
Automotive sales were advcrsely 


affected in Hong Kong and south 
China during the third quarter as a 


result of the depreciated value of 
silver and the uncertain political 
situation. 

The decreased activity in road- 


building and the internal warfare in 
the province of Kwangsi practically 
closed the market for motor ve- 
ricles. It estimated that 1930 
sales of passenger cars in southern 
China have registered at least a 50 
per cent. drop, as compared with 
1929. 

The market 
chassis to which are fitted 
built bodies for bus 
been the one bright spot in the au- 
tomotive market. 

Light truck sales scattered 
throughout southern China are esti- 
mated as totaling slightly over 200 
for the first nine months of 1930. 


COLOMBIA 

Purchase of automotive vehicles 
in Colombia during the third quar- 
ler was very dull, owing to the seri- 
ous economic depression which pre- 
vailed throughout the country. 

It was estimated at the close of 
the quarter that dealers in all parts 


1s 


truck 
locally 


for light 


of the country had approximately | 
650 low and medium priced automo- | 
biles and trucks on hand. Nemerous | 


automobiles have been retired from 


operation apparently without hav- | 


ing disturbed the used car market, 
which was reported as quiet with a 
minimum of units on hand. 
CUBA 
Many owners of automobiles were 


financially unable to pay for the 
registration of their cars within the 


Service has | 


merce 


two months period allowed at the 
first of the fiscal year and as a re- 
sult nearly 2,000 fewer cars were 
registered in Havana by August 31, 


1930, than were registered at the 
same time in 1929. 
While sales for all type passenger 


cars were slow during the quarter, 
the low-priced machines have been 
in a relatively better position than 
other classes of cars, The medium 
and high-priced automobiles have 
both been seriously affected in- the 
current business depression, thovzh 
relatively the latter group has been: 
the best market for used cars. The 
demand, however, is very small and 
generally considered unsatisfactory. 
Taxicab drivers are for the most 
part poor credit risks. 

DENMARK 

Total registrations of passenger 
cars through the first three-quarters 
aggregated about 11,460 units, as 
contrasted with 8,840 units for the 
corresponding period of the previ- 
ous year, an increase of nearly 30 
per cent. Whereas, at the end of 
September, 1929, the sales of cars 
of other than American make rep- 
resented about 10 per cent. of the 
total, this year’s figure is close to 8 
per cent. 

Dealers’ stocks of both passenger 
cars and trucks were reported to be 
| low. Stocks of used cars are above 
; normal and are of some concern. 
Approximately 70 per cent. of pas- 
senger car sales and 80 per cent. of 
truck sales involve trade-ins. 

Sales of motorcycles have risen 
| considerably as compared with last 
|; year. Imports during July, 1930, 
aggregated 3,008 units, as contrasted 
with 2,637 in July, 1929. British 
machines lead in popularity. The 
American manufacturers’ share of 
total sales has failed to increase in 
proportion to the 1930 sales gain 
and remains around 19 per cent. 


GERMANY 
In the third quarter of 1930, the 


German passenger car market fell 
off decidedly. In the month of 
August, only 280 units were sold 


daily as compared with 358 in July 
and higher figures in the previous 
quarter. The greater part of sales 
were confined to cheaper 4 and 6 
cylinder models. 

The market for trucks is depressed 
more than that of passenger cars. 
Registrations of trucks on July 1 
were 157,482. a gain of 13,480 in the 
last fiscal year aS compared with 
a gain of 20,796 in the previous 
fiscal year. Foreign trucks accounted 
for approximately 40 per cent. of 
sales and most of these were of two 


well known makes. 
PERU 
The great depreciation in cur- 
rency forced a genera] increase in 


automobile prices. Credit sales have 
been difficult to arrange on account 
of the fluctuations of the sol. 

Imports, however, continued about 
the same as during the two previous 
quarters, thus demonstrating that 
importations have about reached a 
low-water mark. Stocks are low 
from a numerical] standpoint, but, 
according to the present rate of 
sales, they are ample to meet all 
requirements. 

The best single outlet for automo- 
biles has been for low-priced tour- 
!ing cars for use as taxis. Initial 
|low cost has been the greatest in- 
ducement for sales of these cars. 
but with the increasing prices the 
demand for new “cars togbe placed 
into taxi service has practically 
ceased to exist. 

A number of individual bus own- 
ers made unsuccessful attempts to 
resume business in Lima _ despite 
the grant of the new bus monopoly 
to the Metropolitan Company. These 
attempts were reported to have been 
unsuccessful on account of the im- 
proved service given by the Metro- 
politan Company. All individual 
bus owners in the capital district 
were forced to sell out to the Metro 
politan Company when operations 
were commenced under the fran- 
chise on July 1, 1930. 

Six Morris trucks were imported 
for auxiliary delivery service on one 
of the largest railroads of the coun- 
ery. If the use of trucks in con- 
| junction with the railroads proves 
| successful large orders for trucks 
may be placed. It is believed that 


British makes will get most of this | 
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f : : | 
| business, as the controlling railroad 


| interests are English. 
POLAND 
At the close of the third quarter 
sales of automobiles were approxi- 
mately 40 per cent. below those of 
the corresponding period of 1929. 
Stocks of imported cars were, as 
usual, comparatively low, mainly 
because dealers are not financially 
able to carry more than their prob- 
able immediate needs. 


Reports from the trade indicate 


that bus sales during the first nine 
months of 1930 were only slightls 
below last year, but the buying 


preference this year has been almost 
wholly for light jobs. 

Dealers state that they receive 
many inquiries for big bus chassis 
which they have to turn down be- 
cause they are not willing or able to 
carry the risk involved. Busses are 
subject to very severe strain and 
bus concessionaries apparently stop 
meeting their payments when the 
vehicle is laid up for repairs. 

As in the case of buses, truck sales 
are not far behind 1929 figures, 
although registration figures on July 
1, 1930, showéd only an increase of 
150 units over those of January 1, 


1930. 
The brightest feature of the motor 
vehicle market was in the motor- 


cycie trade. Imports have been one- 
third greater than in 1929, and the 
official figures show that imports 
from the United States for the first 
nine months of 1930 were almost 
double those of 1929. The same sit- 
uation prevailed in respect to im- 
ports from Great Britain. 


PORTUGAL 


The demand for motor cars con- 
tinues to be principally for low- 
priced machines while sales of 
medium priced cars were reported 
to be increasingly difficult. Sales of 
new cars involving trade-ins are 
growing and dealers are experienc- 
ing considerable difficulty in dis- 
posing of used cars. 

Bus sales have been smaller than 
in 1929, owing to the prevailing 
economic and financial situation. 
However, the use of buses is in- 
|creasing slowly as more improved 
roads are being constructed. 

At present very few buses with 
bodies are imported into the 
country. Practically all of the buses 
in use consist of light and medium 

The number of trucks in the 

‘saIpoq apeul Al[eo0, UII 
peddinba sisseyo yoni. Ajyoedeo 
country is constantly increasing, 
and the percentage of increase is 
greater than that of passenger cars. 
Sales of trucks have not been cur- 


tailed as much as those of passenger |! 


cars in the present financial 
stringency. 
YUGOSLAVIA 

While July was a good month fo1 
most automotive dealers. in August 
there was very little business and 
the anticipated improvement in 
September was delayed longer than 
usual. 

Stocks of new and used cars were 
low as usual. Dealers were reported 
as resorting to price-cutting and 
finance companies were operating 
on rates as high as 15 to 16 per 
cent. 

Demand for light American made 
trucks continued to command a 
good share of the total business 
available. European producers were 
able to secure the heavy truck 
market. 

DYNAMITERS’ CLUB ENJOYS 
GOOD SALES CAMPAIGN 


Toronto ,Ont., Dec. 8 (UTPS). 
Most encouraging results were met 
by the salesmen comprising the 
Dynamiters’ Club of General Motors 
of Canada in a spectacular sales 
campaign this fall. the report of 
which is just at hand. The volume 
of new and used cars sold by, the 
club members between August and 
October 31, reached the imposing 
total of $11.815.249. 

The success of 
pointed to as showing 
serve of buying power 
Canada. 

The Dynamiters’ Club, composed 
of salesmen, dealers and_ service 
men, has demonstrated that at least 
some of the business recession which 
Canada has experienced is chiefly 





is 
re- 
in 


the campaign 
that a 
exists 


psychological. The slogan of the 
club, which only was started last 
August, is “Were Out to Make 


Business Better.” 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 


TUESDAY, DECEMBER 9, 1930 


New Dealers 
Appointed 


ALASKA 
Willys-Overland J. 


Cordova. 
Gao 


E. Currier, 


CALIFORNIA 


Reo—Bertran\ Motor 
pany, Hanford. 

Willys-Overland — Orange 
Service, San Juan Capistrano. 

Nash—Sedlacek Nash Sale Po- 
mona; Neil L. Ball, Burbank; Mid- 
land Motor Sales Company, Baker- 
field. 

Hupmobile—Motor Service 
pany, Salinas; Paul's Garage, 
Bluff; H. J. Whiteside, Lodi. 


CANADA 


-Avery’s Sales and Service, 
Woodstock, Ont.; Nash Pogue Mo- 
tors, Fenelon Falls, Ont.; Fagan 
Nash Motors, Collingswood, Ont.; 
Northern Nash Motors, New Lis- 
keard, Ont.; Nash Motors Sales 
Company, Ltd., Windsor, Ont. 

Hupmobile—Ronald Royal Church, 
Picton, Ont.; William A. Shiel, Har- 
rison, Ont.; G. J. Algot, Derwent, 
Alta. 


Sales Com- 


Grove 


Com- 
Red 


Nash 


COLORADO 


Graham-Paige—Platt-Butler Mo- 
tor Company, Pueblo; Guy Hudson, 
Wiley. 

Hupmobile — James Loutzenhiser, 
Lamar; Yates & Stalts, Fort Mor- 
gan; Sterling Service Station, Ster- 
ling; Mrs. Sam Holt, Springfield. 


CONNECTICUT 


GENERAL MOTORS EXPOR 


Graham-Paige — F. W. Williams, 


Inc. (Distributor), Hartford. 
FLORIDA 


Graham-Paige—Strickland Motor 
Company, Fort Myers. 


GEORGIA 


{ 


| 
| 


Willys-Overland—M ack Moore 


Motor Company, Rome. 
Hupmebile—M. H. Peebles. 
Swainsboro. 


ILLINOIS 
Willys-Overland—Harry Ford. 
Macomb. 
Reo— Tom Harrigan, Inc., Oak 
Park. 
Nash—Goederer Garage, Pierron. 
INDIANA 
Graham-Paige— Motor Inn, An- 
derson. 


Willys-Overland—H. R. Milliken, 
Newcastle. 
Nash—E. E. Arbuckle, Greensburg 
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EXECUTIVES GATHER IN 
N. Y. FOR SALES MEETINGS 


New York, Dec. 8—High execu- 
tives of General Motors Export 
Company who have been in the field 
for several months are reassembling 
in New York for important sales 
conferences this monih. 


Graeme K. Howard, vice-presi- 
dent and general manager, is ex- 
pected to arrive from the Orient 
next week. Mr. Howard sailed from 
New York, July 5, to Europe. He has 


spent most of the time since in Aus- 
tralia and New Zealand 


Harry Tipper, vice-president and 
general sales manager, returned 
this week from Europe, where he 
has been since August. He is ex- 
pected to return to Europe before 
January 1 

H. B. Phillips, vice-president and 
Far East regional director, with 


htadquarters at Singapore. has ar- 
rived from Japan. E. C. Riley. vice- 
president and European regional 
director, has come from Paris. 
FURTHER EVIDENCE OF 
STEADIER STEEL PRICES 
Pittsburgh, Dec. 8—The _ recent 
announcement by various sieel com- 
panies of a price of 1.65 cents a 
pound for bars, shapes and plates 
for the first quarter of 1931 was an- 
other step in the process of stabil- 


izing prices on these heavy rolled 
products. The 1.60-cent minimum 
price on current business was an- 


nounced by the Carnegie Stee] Com- 
pany on November 10 and followed 
promptly by other producers. 


IOWA 
Hupmobile—DeWiit Motor Com- 
pany, Des Moines 
KANSAS 
Willys-Overland — Topeka Willys 
Motor Company. Topeka. 


KENTUCKY 
Graham-Paige—Henderson Motor 
Company. Bowling Green. 


MASSACHUSETTS 


Nash—Gendon Brothers Motor 
Sales, Springfield. 
Hupmobile—Cutler Motor Com- 


pany, Mar)boro. 
MICHIGAN 


Reo—.J. I. Lorah, Hillsdale. 
Willys-Overland— White Star Gar- 
age, Charlotte. 


Nash—Haselswerdt Motor Sales, 
Chelsea; St. Clair Inn Garage, St. 
Clair. 


Right Off the 


Press...to You 


f 


Get the News First-Hand 
from the Pages of the 


Automotive Baily News 


Do not wait for information and news to be old before you learn of if. 


For 


stale news has as much value as a meat-chopper to a vegetarian. 


By subscribing for the AUTOMOTIVE DAILY NEWS. you are assured of 
receiving this up-to-the-minute newspaper every day—via the fastest meil 


trains. 


And you then read the news of the automotive industry while if is news. 


-———---—--Mail the Coupon -—-———~-— 


AUTOMOTIVE DAILY NEWS, 
1926 Broadway, New York, N.-Y. 


A3 


Please enter my name to receive a copy of Automotive Daily News 


for one year. 


DOME i. a havsecaetesdssnechasnaesnns cocce 
TERMS 
STREET cengeeseeaeass ° cocccececs 
[} I enclose $12.00. 
Cee 4. ce ceeakananeneens STATE... ccceses 
[J] 1 will remit $12.00 a 
upon receipt of your CONNECTION WITH INDUSTRY........--++ oe 


bill. 
(Check terms desired) 
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There are no conical surfaces in the new 
AUTOCENTRIC tie rod. The secret 
of its marvelous efficiency is based on 
the principle of the divided cylinder. 
As it is used, wedge shaped sleeves auto- 
matically take up all wear and keep the 
ball absolutely on centre. 

No matter how long the AUTO- 


CENTRIC is in use, it always main- 








‘The AUTOCENTRIC 
insures safety 


tains its original efficiency. No annoy- 
ing rattles or shimmies—no danger 
from a tie rod that has become loosened 
through wear—the AUTOCENTRIC 
operates, if anything, better each year 
it is in use. 


Always safe—always dependable—and 





simplified construction makes prices 
attractive. Write or wire for more 
particulars. 


OLUMBUS 


AUTO 


PARTS COMPANY 


COLUMBUS, OHIO 





Division of The Electric Auto-Lite Company 





WEDGES: Hardened— 
circular—straight on the 
outside—tapered on the 
inside. Outside diame- 
ter to fit bore of the 
socket—are interchange- 
able. 





BALL SEATS: Hardened 
—cover 90% of the ball 
—never change position 
in relation to the ball. 
Seats are cylindrical, not 
tapered. and are inter- 
changeable. 





SEATS AND WEDGES 

ASSEMBLED The cy- 

lindrical ball seats are 

tilted and fit the taper 

of the inside of the 
wedges 
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SOCKET ASSEMBLY: 
Complete assembly 
shows simplicity, com- 
pactness, automatic 
take-up, scientifies 
soundness and absolute 
dependability. 


